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Causal Factors of Digital Marketing Influencing Modern Consumers’

Purchase Decisions: A Structural Equation Modeling Analysis

Teeradej Thewtanom'

Disapong Jitbomrung?

Abstract

This study aims to develop and test a causal relationship model between digital
marketing factors and the purchasing decision behavior of modern consumers. Structural
Equation Modeling (SEM) was employed for data analysis. The sample consisted of 420
consumers who had prior experience purchasing products online. Data were analyzed
using AMOS software.

The findings indicate that the proposed model demonstrates a good fit with the
empirical data (X?/df = 1.87, CFl = .96, TLI = .95, RMSEA = .045). User experience (B = .44)
and online trust (B = .38) exert significant positive direct effects on purchase decisions,
while content quality ([3 =.21) shows a moderate direct effect. Additionally, social media
marketing has an indirect effect on purchase decisions through online trust (B = .41).

From a theoretical perspective, the results extend the body of knowledge on
consumer behavior in the digital context by confirming the critical mediating role of
online trust between marketing activities and purchase decisions. Practically, organizations
should prioritize user experience design and trust-building strategies alongside the
development of high-quality content to enhance the long-term effectiveness of digital

marketing strategies.
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Sidnnsetind (e-commerce) fuwludvlnegsdeidedluszivasimdnded agvioulisiuds
unumddguesnalulagadviasensaiduiiauasngAnssunisuslaa guslangalalaiunse
\idsteyaduiuazuinisldainuainvansunaniesy wu uled dedsaueeulay] uagnain
nanedidnnsednd vilinszurunisdeauladednnududounasinatauindu lnsanie
Tutumeumsdumdeyaunzmsusuiiunmadoniilésudvinaaniiiooulal anuundeienes
wnanesy wazUszaumsainisldanu

pgnalsfinny wiindsedunsnaiaadtarsdsnuiintueteseiios usdulng
Fajsfnwinnuduiuseninediudsuuuneg visldmslinnsiannesidudu Jeiidednria
TunseSuieanuduiusidsiudou Tnolamzlunsdidadudsus (latent variables) uag
AudLTuSINaday (indirect effects) lmiAeaTos 1wy unumvesauLdeiisesulatly
PuiuUsaonarssenisfanssunsnaniungAnssunsinaulate venani middeluusun
Fuslarddviaveslneiiamuinuuiiasndsanvnegradussuusadegetsdiin Suinmdy
YB4I19UBI09AAINS (research gap) Tunisesuienalniddassadieiid enlesseninetade
nsnanRIviatungAnsTuUslnagalyl

dienoulandderieding1n nsideifsssandlduuudassaunislassaing (Structural
Equation Modeling: SEM) s?fari‘;lul,mﬁﬂmﬁmezﬁﬁﬁaiﬂaL%ﬂaﬁﬁ%uqaﬁmmsa%Lﬂiwﬁﬁmﬂi
urliuagmsnaeuanuduitusidsanugldogsasounqu SEM daruannsalunisnaaauia
AdNITUSINIRsasaeungluleafedty sadinisussdiuavaenaaevaslunaniu
YoyaiBsuszindruaiianunaundusine q wWu f1 X2/df, CFl, TLI wag RMSEA dadaeifiuainy
uludmazaiidefievewantside WewFeudieufuizmslesziuuusiaiy nsld Sem
Jetaelianansaesunelasiaienuduiusiidudeuveamginssuruslaaluuunadsialsedng
Huszuuuarindadeiu

Faify msﬁﬂwm?ﬂﬁy@ﬁmmLLawmaa‘Umei’wammmé’uﬁ’uﬁ‘ﬁammmmf]a%’a
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1. NM3AAIAAINA
Kotler et al. (2017) eSu1eimsnaadaviasjatiunisairsnaiinuUszaunisal vaed
Chaffey and Ellis-Chadwick (2019) \tiuunumuesteyauasunannasuesulatasdusenaundn
fidnw loun
1) Msmanarudedsaueeulati (SMM)
nsnataniudedanuselall (Social Media Marketing: SMM) waneda n1sld
unanwosudedsaveaulatl 1wy Facebook, Instagram, TikTok, X %38 YouTube Liledeansdoya
dUaTuNITTUTUUTUA as9UfduuS waensedun1TREINT NV UTIAA YALANYBINITAATN
rudedsenoaulatfonuaninsolunisdeasuuwiuil madalemaliiuslnafidausaluns
afuazmeundidon sudimaauduiusseniauilaatusudludnvasasamiauny
1an8n19 (Tuten & Solomon, 2020)
Tudanginssuifuilaa dedsnussulaviidnsnastranndenisiuideya A
aula uagsirundsoduduazuinng iesannduslandnlddemisdenanlunisinnudeya

a (2 (3

HARAN 91uANNANINTElTEN naenauYstidun ndnvaluarANL TR T evRMUTU A

Y A

foyafiusnguudedinuosularifslifissimhiiduaslavan uidaduuvadedidm s
finasienisaieanulingdalulaguilaalacieg (Hajli, 2015; Gefen et al., 2003) ety nsmane
nudodsaueeulatisgnammneginazlininadauindenmindedosoulatl uaznsdeuse
nsindulade
2) ﬂmmwﬁam @)
AL MY (Content Quality: CM) manefls seduauAsUiIY A way
AngnAes Anusiuary uazaaAsfeswesdeyafiuususiviedueihiausrreomisiaa
demildigunmdesansaneuaussaudosnsiudeyavesiuslnaldegensasadu g
anau ey wazatuayun1sUssiliunadanad1aiiiveug (Holliman & Rowley, 2014;
Pulizzi, 2012)
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AauaudRvendnduel wnilemiinunings Juslanvziudiuusudlinnuduiion) w e
sl warhdedionniu dwaliinanuiulalunisidulede lumenduiu mndem
PAASD LATUNIU Y3 RTAUE ’emLﬁmsé’umwmﬁmﬁ%’UiLLaza@Iaﬂwaiuﬂwse'??alﬁ (Kim et al,,
2008) faifu aunmitlemistuuTiudmarermuiideioooulatuasmarnaulatelnonss

3) arutdetieesulal (OC)

anutdefieesulall (Online Credibility/Online Trust: OC) vanefis n133us
YR USInAdunanneTUATE Y18 UTouUTUR fiaudedng Widla Yasasty wazanunsn
ﬁquiﬁlumiﬁwqiﬂssmaﬂaﬁ (Gefen et al., 2003; Kim et al., 2008) AU Eeiosoulall
Huiladvddyogadluuiuniiva iesannisterisesulaiiidnvasifdeunsiusliliny
Milaenss Juslnaleresodedayaiusing WeUseiiusyiuanudssuazannulingda
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amnutdefiossulatiinanvatsesduszneusauiu Wu mnugndesueadeya
dufn araonsievesszuutiseiiu maNaiauevesnIsdeans MwanuaiueauuTud 332900
li5198u wazUszaunisaliduvesiiuslaag efuilansudinnususviounanesuiniiy
dndofie seduanuidssiisudazanas uazuwliiulunisdnauladosiintueseiudfy
(Gefen et al., 2003) Froimail ArundedeseulatTainymihiidusuusdonatssening
AINITUNIINANARITANUNAANSLTINGANTIN Tneamznmsinaulede

4) Usvaunsalgld (UX)

Uszaunsalfldf (User Experience: UX) vaneiis Uszaumsallassauiifusing
lasuannisldauuwnanresudda ludnazsduivles weundindu wiesvuudneudse
aseuAaudfdAny W Anudelunsldau musiaswessyuu mnuazantunisfumndeya
ArmaauTeINITeaNiuY AnwraLinwestunountsdade uazaruaendslumsvihgsngsy
(Hassenzahl, 2010; Nielsen, 2012)

luuSunddna Uszaunsalg lliunuimegnauinmenissus AuAkasaui
wolavesrfuslan mnunanwesuilassairsildauite nevausisinii uazanaugsenly
nsgvrumste fuilananinaudindanin danudule uasfunldudaduladogetu nss i

(% 1%
a

U1y mnszuududeu nandn vietuneunmsdwelidanu o1vilvguslanasianisielade

v & ¢ v v o o a ' ANa a | o A A Y a
Aty Yszaunsalf 93aduladedrdynaininasiansnanimswionisandulatevesuilaa
Egﬂimi (Hassenzahl, 2010)

2. wqaniimmiéfﬂﬁu%%a

mulsinanginssuuilnaues Solomon (2018) nszuaumsinduladousznaudg 5
Fumeu ldud n1s3uitiym msdundoya msvssdunaden nisindulade wagngingsu
mevdamste Sadunseuuwndeiiuguildesuenalnnmadendeduduiovinisvesiuilaa
iegnaenuy eghdlsfini Weuiunvesmamasuinganiwundenddva Tassaiaveusas
Fupouildmely uiiidnuagnatawasdeulostunniy Tnsewglufunounisdumdeyauay
msUsziiumadenifiunumlanwiunitgasenlat luedn guilnaenaiamdeyainwinay
118 dolavan neusvaunsalnsadundn uiludeqdu fuslanaunsadrdsdoyadiuiy
umaruesesiledumm ulediin dodsaueeulayl wazunamiesudasuiise vilinisaum
foyalidnuarninenns 15 wanioudeuldiud Sniidanosfurounanrladudaimiig
dansesuaznauedeyaiiaenndesiuanuaulavesild dwalinszuiunissuiuasusziiu
fudeniAntuegeseiiouarundufntulneiifuilaaligi uenainid Wemitduslnaais
Ju109 1 T30 AzuLUALAD wsensusnsauuulIndeUIntuguuuuadia Sinareidutade
ddnfifidvinaronsussdiunmuaareudeddunisiedudn fuilnasuaunnnlfaud iy
fupuAnuvesiliseduinnnirderilavanainuusud esnuesiilinnandunasuas
agvioulszaunmsniaannndy dwmalitunounssefiunadendiauaziBonuayldinus
MAINUATY IAIUTIAT AMATH AILALAT D mEnualuLUTUd Wazaud T el evasruns
vuziieatu dunounsdndulatoiesilésudninanindadoidsaniunisal iwu Wsluduuuy
$1fanan nmsudaeurinuueUndiaty ieszuuiuzihdudawmzyana deenaLsdliiAnnis
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sinAulaagneminigy dumginssunendinistelugaaivaliliduanifioseufianelavieludis
el udvenelgnisuanseanuuiiufiansisuzesulal iy nisliazuuy madeusi wiems
wwsUszaunsainudedsaueeulall dedounduluiidvinaderuilaasedulursasnisdndul
sioly fadu wilina 5 funeuvas Solomon adanaiiaudamasty uiluudunesulatudas
fumeudenudeuiv Weulss uarldsudnsnannaluladuasaiotisdauiiaes9inis
yilvmshanudilenginssuguilangalmidndudesinsauntadofudoya anundeds
YownasEns wazUszaumsainisldnuunanesumugiuegiadussuy

uennil wamsisuddenndoafunuideluuiunvesussmalnedinuii Yadedudou
Uszaumsnmanaineeulatuardnuazvesunanlasuiisnsnadengfnssunisindulaiovs
HuslanegelidudAy lnglanizausan ¥eameanisindmviig wagaiuazainlunisiday
Fedrudutiadeddyiidmaronisinduladedudooulavveauilnalne (wian fuA3, 2565;
n55A5U8 LHasAun, 2566)

SnitedanuindadedunginssuduilnauardnuugUssrnsmand wu melduay
Uszaunisnimstiedudieaulat fuadoszdunisdnauledoluounan dsasvoulifiuiani
FudauvomginssudusinaluuiunadviavesUsenalng (gt 319suansde, 2565)

AUNAFIUNTIIAY
H1: manaesudedsruooularifivinaiuindennutndefoosulat
H2: aunwilomiBvEnadeuindeanindedoooulat
H3: Anuideiessulmifdviwadsuandensdndulate
Ha: Uszaumsaiflédavinaileuandenisiadulate
H5: @mm‘wLi‘f@%wﬁﬁ‘w%wa‘wwaiamiéfm%uiﬁa

ASAULUIAANTSIRY
( ™\
AsnannEudederuasulad
(SMM)
vy
N
AnAWLEN anuleiionsulal nssindulate
(CM) (0C) (Purchase Decision)
A S
' ™
Uszaunsalg 14
(UX)
A J/
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Wwnsaniiunsive
Usensuaznguiagng
Usgrngveanisidedl mneds fuilnasnilnedinedodudn uiouinsiugeamna
goulay (W Buleddneudisy unannesy Marketplace wiodedsnueaulal) neluszozina
6 Wouilkinuan Lesnnliansnszydnnulssansiuiueuldegedniou nm193dedld 35
donngusegiswuuliandeaiuiinazidu (Non-probability Sampling) lngldivatia nsduuuy
dzaan (Convenience Sampling) $2UAU N1TAALADALUULANEAY (Purposive Sampling) Tae
fuagaaTRgneuLUUAsUN LT ResiUsEaUNsainsdsdeTeedetion 1 afs Litelvideya
avviounginssunsindulateluuiunitvaediauraie iesanlilanunsnssyduniulszeins
wiuouldegnsdau mndartaaeiinduiiedudesulmiininusuulamasnauazl
g udeyadiUamvegradunisnisasui nmsidedadnusznnsoglunquuszanslingv
Srunuiuiuey
dmunistmuaunanguiaogns nsnuildvdnnagt 2 uumnassneufuiiiewia
AU NdINI9IFInen liun (1) n1sAuiunIngasves Cochran (1977) dwmsudszainslyl
NIVTIUIU WAz (2) LNATINITILATIZTRUUUTI899dUN15LATIAT 19 (Structural Equation
Modeling: SEM)
1) msAuIumNgas Cochran (1977)
19ans ng = (Z%pg) /€2 lagivun
Z = 1.96 (syfumnuidiosiu 95%)
o = 050 (nsallimsudndndszans Wegeaaiiielildvundetnannwe)
g =0.50
e = 0.05 (AANuAaLARouTBBN3UlS 5%)
wnuAlugnsagls ng = (1.962 x 0.50 x 0.50) / 0.052
no ~ 384 AU
Faifu gunanguitegnsdusinaslaitosnin 384 au
2) MANNUTEIMTUNITIATIE SEM
Hair et al. (2019) t@wa31 n15lY SEM Asiingudieg19ag19tioy 10-20 1i1v09
Sruumsiimesiidosssunmn isedwies 200 dogretuludmiuluinaiia
aududauliunats TunsAnuiiiinindwesuszan 30-35 @1 (333 factor
loadings, error terms wag structural paths) Fethupnsiishegeetates 300-350 Ay
dloRsansaennasiiiuiy mAfedismunruinnduihegnsiiuau 420 au dags
nAtuATaNgns Cochran (384 Aw) uasinmdt 10 Whvssdwauwisdined elfiuau
wiugraINIsUTEINAARIED g TN VRIS
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dl A a v
1A394319798
a4 A A I3 % = ) &
wioaNldlun1siusIuTINdayafouuUABUNNY FINRUITUIINNITNUNIUITIUNTTY
wazUIdeNNeesiuNMInaInfavia nadnssudusian anuiweiiossulal uasUszaunisal
Al Inelassadanuuasuauwdseandu 2 dw lawn (1) doyanluvesnounuuaauniu 1wy
Wiel 818 SEAUNSANY warAudlunsteduresulal uay (2) Yednnuieifiudiiwdsuraly
a a o [ | A o ¢ &
NaULEIAANISITY laun n1smatan udedsaneaulal (SMM) Aaunintilond (CM) A1y
Wwiediosulau (OC) Usvaunsalyld (UX) wazn1sandulaiio (Purchase Decision)
Tomauludiud 2 lunsinluuaiAse 5 seau lnannunssaun1suseidunil
& v VA v a Y v & v R
1 = useged198aeiian 2 = Wuredes 3 = U1UNaN 4 = LAUReuIN wae 5 = Wuaoe
98198 n1sidenldunns 5 szauidesanduinasiafimuizaudunisiaiauafvasnisiul
anunsaazviousgiuauduvesruAniuldeg i wasmunzauiunslasizideyaids
atAduge Wi MlAziesAusyneuldadudu (CFA) uazuuudnaesaunislaseasng (SEM) 39
deserdedoyadiusunaiiidnvaaeiionddudu (ordinal scale fianuisauszuaniy
interval @)

Aoun1sNuteayadse ladnisnsisaeuanunsuiuient lnevsinaudaunIsnaIn
warselleudsidednuau 3 vinu lieuseliunnuaennaesserinademauiuienuniel fiRng
Y8R5 (Item-Objective Congruence: 10C) &seinavil I0C voanndomaIuilAmnnii 0.67
wanItormaulaNIZaLLarATOUARUIENINNTRgUIEEIATDIN5ITEaNTULAYINNTS
naaadlduuuaaunu (Try-out) Aunguiegenianyaelnalfssiuuseynsasednuiu 30 Au

= Y a A Yo a £ ,
W onsI98aUANLIT ol uRIAT pelle lneldadulsydnsoanivesaseuunn (Cronbach’s
alpha coefficient) KAN1INAFBUNUINAIAUT BT UTINTRTUWNAY .91 F9genIinesi
wmsgruneeusulaf .70 (Hair et al, 2019) wansiwuuasuaudauasnndesnisluagly
SEAUANIN WaNNd 1aNa5aNTI8R1U WUdIA1 Cronbach’s alpha YadidazAmLUTeETENINg
.85-.93 feagviauinUomaiuluuaariifaiunsainnuifaneliulaegsiii@@ssninuazdanng
Wnienog

aedy grunsoasuladwuvasununldlunisideaselinianunsadadoniuazaiiy

(%
aa v

WeslulusyauimunzaudensihlufudeyasswazinssisemeiaadAtugs lasaniznis

=

]
a ¢ ° v =~ v a &4 aa v
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1. HAN15ATIEALUAANTIA (CFA)
ﬂﬂi’]\i‘ﬁ 1 mamwﬁmwﬁiwmamii’m (CFA)
AaUIuRa Loading CR AVE Nan1sUseLiu
SMM 72-84 .88 .60 HOULN e
CM 74-86 .90 64 HNULNEU
oC .78-.89 92 70 BNULNEU
UX 75-.88 91 68 BNULNEU
Purchase Decision 76-.90 93 72 HNULNEU

HAaN1ILATIEU lNMan133a (Confirmatory Factor Analysis: CFA) U731 Anumin
03AUsENaY (Factor Loading) 90l SanndadiArunnnda .70 dadulmmnasifisousuld
wandliiiuinfd Saudasdoansnesuisiudsulaiigosnisialdesamnean waglifide
Manilaiddenisnsguaudesiansandneen

uanantl efinrsanarmnuideiuddasiais (Composite Reliability: CR) wu1 9n
faudsfiiunnndt 70 SsagvioufannuaonadeangluresindeluusasiauusulsagluseAud
wazuandliifiuinnasiafimnundedoldlunsiauunfndidnu

A15197 2 N15M5I9EOU Discriminant Validity (Fornell-Larcker Criterion)

fiauus SMM CM oC UX Purchase
SMM 77

M 48 .80

oC 55 52 .84

UX 44 50 58 .82

Purchase .46 .53 .63 .66 .85

gL Adviuine VAVE

NANTATIVEDUANATUTITMUN (Discriminant Validity) Iagldinusives Fornell-Larcker
WUd1 A5INTidesueeAn Average Variance Extracted (VAVE) vatusiaziauusue (rfiuansly
wues) SenganinananduiussenisiauUsulsduiommn Sadulumunasidiimue

Taefinrsandusiedids nuin udsmamaariudedsauesulatl (SMM) sid1 VAVE
Wiy .77 maﬂmwmawamwuﬁﬂumLLUsaummmamwm 55 Yugiidudsgunimion (Cw)
fiA1 VAVE winfiu .80 maqmwmawamwuﬁmaw 53 L%ummﬂumLuhmmmwaaaaaulau
(0C) wagdszaunsalfld (UX) fifldn VAVE winiu 84 uaz .82 suddy Ssgsninarandusiug
sprisuysviann

dmsuiuusnisiadulate (Purchase Decision) wudnilen VAVE wifu .85 dagands
Aavdiius Uity Tasrgeanogi 66 wandifiuifusiianmsouenoonaindaud sy
lnognedniau
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Fafy wan1sieseRasduduin duvswlasasialulumaiiauuansnetueg1ad
Soddny uarliiitymanuddeuvesiauds (multicolinearity Tuszsulaswadna) waneiiluna
nsTasieunsadssuunlusziuiimangay wazanusaluldlunmslessiiuusassaunis
Tassats (SEM) Tudumeudaluldegrsndedo

2. N15ATISHLUVANABIEUNITIASIAS19 (SEM)

A1519% 3 AviANuAanAasIBdling (Model Fit Indices)

avl AN Al nani1suseiiu
X2/df < 3.00 1.87 BNULN 24N

CFI > .90 96 funn

TLI > .90 95 Aun

RMSEA < .08 .045 Aun

HANTIATIZIRUUTIARaNNTsiasasie (SEM) wud lunaiinnnudennqesiudayait
Usednsluseduinn lnefinsunanardadanunaundu Idud X2/df = 1.87 Jasninnos
3.00 A1 CFl = .96 uag TLI = .95 Gsgeninnausi .90 uazA1 RMSEA = 045 Gapnin .08 wanslof
wWiwilueadanumunzaulunisesuisanuduiusidadassadnwesious

dlefinnsamanisagevaLLdgi wuin fuususzaunsaidld (UX) Savdnamanss
somsindulatiogeian (B = 49) sosaunfemnmindeiosoulat (B = 38) uazamaiilom
B =21 ﬁaﬁﬁfuauuamagm H3, Ha4 way H5 auansu asvieulimiiuindadesulszaunisal

aa o

wazaulindatunumddglunistundoungAnssuguslaalugafivia

AT 4 NANSNAFBUANNRATIU (Structural Path Analysis)

EATEN B SE.  p-value WA
SMM — OC 41 .05 <.001 GG
CM — OC 36 .06 <.001 atluayy
OC — Purchase 38 .05 <.001 GG
UX — Purchase 44 .04 <.001 GG
CM — Purchase 21 .08 012 GIATGINY

NANITILATIZRLUUTI8098UNTLATA319 (Structural Equation Modeling: SEM) wandli
Wil dauustuleaiinuduiusideamegednidedAgnieads Tnavnauufgiuldsunis
TN

i efa1suINANIITAdOUALNAFILTIBIEUN1 WU N1Inatanud edsnueeulal
(SMM) fiBnsnalsuinderudndedeseulat (00) sgefifaddey (B = .41, p < .001)
avfuayuaRgIY H1 vnsfigunimion (M) fBvEnadeindemnnindetiossulat (B = 36,
p < .001) advayuauuig H2 agvieuliduindadedunsieasuasdomiunumddy
Tunsasremnulindaluusunaaa
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Tudruvpsnansenunen1sinaula®e nuin AnuLdeiseaulal (OC) Tdnsna@eun

=

agfitfoddysiensiadulede (B = .38, p < .001) atuayuanufgIu H3 vasuszaunisal
{4 (UX) SiavEnananssluseiugsiian (B = .44, p < .001) aduayuaunfgi Ha waasliidiu
Tszaunsaflunsifauunaanesuduiaivddyiaslunsduindeunisdnivladenes
AYRRELGIR

uananil ﬂmmmﬁam (CM) Ssiivnanisnsstensdndulate (B = 21, p = .012)
atvayuauudgiu H5 witiazdvundninatesnitdiulsdu uidenaivodidnymisaia
eagiiouingunmvestoyadsnstiunumdensdndulavestiuilna
Tunmsan f1 R2 vesiudsmmindefioosulatl (0C) windu .52 uansilunaaansaeduie
AuLlsUTIuesiulsi i Sosay 52 vaiziiAn R? veansiadulade (Purchase Decision)
Wity 68 uanslidiuinlumaierwannsolunsesuienginssumsindulatevesuilnald
Tusyeiuge

fefu nansdiereiiduiui lueaddasaidiiaunduiemumzan uazanunso
a%m8ﬂalﬂmmﬁmﬁ’uﬁ’szmﬁaﬁaaﬁ’amsmamﬁ%'ﬁaﬁ’quﬁﬂiiumsﬁﬂﬁulaﬁalﬁ@EJ'Nﬁ
UssEnanm

dyduazaiusnenan1sidy

A3UNaAN13IY

NaNTIATIEERUUTa0saunslaTsaie (SEM) inudaninsnesuigmuulsusiuves
nsdnauladeladesenay 68 (R? = .68) avvieudiemuansavestumalunisesurewgiinsy
Fuslnalutdunidvialalusediugs nanfe Mudsiunsnainaaviaithindng ldud nsmann
rudednneaulatl qauamiidon mnundeiiossulal uasuszaumsnifld ansnsauiu
osuengAnssumsdnaulatevesiuilnalfunnitaedumuveseuudsusuiue Ssiet
oglusedui TpdAgsedursmunainisusziduan R2 lunuidodangdnssueans
nafina s hesduszneuidsdivatiunumegnsbaionszuauntsdnaulatolugatiogiiu way
advayuuAsiimndnssuduilnreeulalaildiAatulaeTade uwidunannisiuiuas
Usziludszaunmsaifldfurinuunanlesuidviaegradussuy

Fofasananimindvinaiddasaironui “Usvaunsalfly” T8vignanimsssionts
dnduladoluszdugean wandiifuindadedunsoonuuuunanlasy arudiglunisldeoy
anusInsilunsdfidoya LAEALATAINYBITURBUNITSEIEY Tnadansiadulasdied
Fodfadeadn v luuSunosulay Huslnaldarunsoduladuilalaonss Jeiesende
Uszaunisalnisldauszuuidudaunuvssnunin wazanuiduden Tnveawusus win
Uszaunsaifisnanilanusiuiu aneududeu uazanmndssisuld fuslanaziinainy
ﬁui%LLazﬁLLmIﬁmﬁmﬁﬂﬁaqﬁu Tumandufiu snszuuiianuand 1euen wieiitunou
dudou oravhliuilneasiismenindudlaie

[%
o

YuziReniu “anuindeiossulau” Sunumdrdgnslugiuzdadenimsuazlugiue

Aalnauled sE1rI19NaNTIUNITAAIRRanuUNISARaUlade ANUTeRaluuSuneaulall
Usenaurmienuduaaresssuy anudasnisvesteayadiuyana anulusslaresdoyadum
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waznmdnualiisenndesiuanuduaie ilefuilnasuiiunanesimiedueiaundete
seuaIAseisudazanas uarauisladoasiiinduedaiidedfy nan1ideTeagiioutn
nsdomanisnaarudedinuosulativiomanandomitinanm ufastenssdunisiuiuas
nsfidauson ukezdsnasionsdndulateldifuiifdedloaunsnainsailindaliifndulule
Huslan

Tudagnsmans wan1sAnwidliifiuinosdnslmsiadufisnisduiinunindids
yiomsfidrusauiniy udmsasmululassadaiiuguaiva mssenuuulszaumsaifly uas
szuvinwianuvasnseaud fu innedadomandiudduied suddy Aivdsunissusly
naneifungiinssunistonss uenaini mslideyaiddniiousulszaunsallimansaufuusoy
yaravzasasIenwRawelauarailindaluszeren Suasiluganuldiuiounens
wisduogedsdulunaediviaiidnsudedugslutiagdy

aAUTIINAN1IIAY

NaMSITeinuI1 “Uszaunsaldld” (User Experience: UX) iulladeiiiivanageqnse
nsindulade axveuliifiudnisdsundanidasiaisemainssufuilnalugaidangs
Faau FsdenadosiulinAnAsugiauissyaunisnl (Experience Economy) 484 Kotler et al.
(2017) AlduIamAAuslnesusldldiinandaudifissediaier udiAnanyssaunsal
Tngsaudild suannisfiufduius funusud uonainid nanisidediaonndesiuaunes
Hassenzahl (2010) fla3ungindszaumsainisldrudfdisfiiuanufoelanazarudlads
ngfnssuvesgliluniunddva deaonndesfunuisesiuatsfiddn Yssaunisalglddaly
uwanlefuATiaamsafiasiseufianela eulinds wasanudidlatevesjuilneldosied
HodAgy lasanzluusundaeudiss (Rose et al., 2021; Bleier et al., 2020)

TuvnigiAeniu wansfnwiiinudt “arutndedossulatl” (Online Trust) f8n3wa
aﬂﬂaﬁﬁ’aﬁﬁ@mmiﬁmﬁﬂa% wagvimmdudulsdenans aenadestunuuiianives
Gefen et al. (2003) waz Kim et al. (2008) Aiszyitmailindadunalndrdnlunisanainy
Aoeiisuslunistodudosulat uanduilidendnfidenlesssviunmsiuitoyatunginssunis
0931 wan533ei3sdeiusuunumvesauindefoeeularlugiue “Hulsdenatads
naln” (mechanism variable) Tuu3unnsnanafivia wenaind NuITEagadsduduinay
Tndlaseulavifuiuundsininefidrdalunisananudssdifuf uazfunumdunaln
eulossyminedeyafdviatunginssunisiesss (Alalwan et al, 2020; Sharma et al., 2023)

dusu “@mmwﬁam” (Content Quality) finuirfisvsnaraniensauazmedeudants
sinAulade uiieioundvswalusedutiunans nadwsdinanaanndesiuuudnues Holliman
and Rowley (2014) A Iifuindomiifaunmineasuanudilawazanauliiuiueuves
fuslam egslafion nansideisasioulvifiun aunmidonifissosafeonliidfivmely
nsnsedumsiadulate minliamsouvasdu “aruilinde” luladuilaald dedeidude
Funuiitasvensasdanuinnauddedy il cAfeswaiosdiudemifiaunmainsnan
aulliiuueunaziinaudetivvesiuslaaluanmundenoouladlsogsiitioddy (Dwivedi
et al., 2021)
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wenndl HansAnwfinyt “nsraiasudedsauesular” (SMM) laifBvEnamanss
sonsinaulade unidninanisdeuinuaudndefiossulay azviouliifiuiinsdoansmis
msnaelugaidvialillidmadonginssulnonsaauely uddosiunszuiunsaieanudosu
fou deaenadosiuaures Hajli (2015) faueinufduiusmadinuuas domigldassiud
unumddalunmsadisendlinsdasardsaiemsindulade

Tuddimng nans3deidliiui lunangfnssuduslnauudaduiidunssuiums
Baidu (linear process) o19lianunsnesuiengAnsalugaidnalaedsasudau Lieanin
fuslaafiufduitusiudoyauasunanosuothaiaiiomuasdudounnniu duiu mslduuudians
aun15lasaasng (SEM) Tun1saaseiisdioame Anuduiusidedn laganisunuimuadsi
wsdonanitliamnsonmaeuldieitnmsiensiuuuiaiu Tneswidelutiagtudssyin
nMsnanruAedsnuseulaufiunuindfalunisadne engagement wazauliindla Fedana
maa”amiamsﬁmﬁu%%amaaQ’U%T,m (Yadav & Rahman, 2021; Alalwan et al., 2020)

namsideisaenndesiunuidsluuiunuszmalnefinudl nmsmaiadidviauaznisnans
ciwu?faﬁ'mmaaulaﬁﬁ§m‘ﬁwaﬁfawq§ﬂiiumiﬁmﬁﬂﬁ]gﬁyaﬁuaa@U‘%Imasmﬁﬁaﬁﬁmu (F5MN5
ASAITIRN, 2566; AN Uamnes, 2565) Insaniglusunisiiifstoyadum ms%’uiﬁﬂﬂwﬁl’u WaY
s Fduiusfunusudiuunaniesuesulal dstienszduniuaulauazairsusagdlalunis
FoAudn
st Tuudumvestsemalne fuslaedinslinudosinuesulaflusedugs uasiuuali
flandoyannunanrlesuidvialumsusznoumsdinaulate dwalvifanssuymansnannfiviad

Y
o W

unumdAglun1sasian1ssus (awareness) hagn13ddusIu (engagement) Fadudumnou
ddyrouthlugnmadnaulate

oeslafinnu wamsideddasviouliidud winsnaiariudedinuesulavasdiunum
diey wildlddmanensinauladelaensuauely mndidesendeladedusiuiie wu A
Undedovesunanwesy uazuszaumsalfly doimiiidunalnddglunisudasmsiud
mqmimawmlﬂﬁwqamiumﬁ?@ﬁq

lngasy Namﬁ%’mﬂﬁLﬁms‘i’uﬁuumﬁmLLazwqwﬁﬁﬁagj widsYIv1eRIRMINI LAY
Fiiud “Uszaunsaldld” wae “aruindedessulat” Wunalndrdnluniaidoules
nsnanAinatunginssunisdadulade deiveddasidudmauiuasndafofluuiun

\Wswgnandvia FeaennnesiuLwilduanuideaiunisnataadiatulagiuinliainudidyiu
customer experience waw trust TugmuzUadevanvemginssuduslnnealusl Owived et al, 2021)

Ualauauug
1. YalaualuiiU R
aw o ' « L4 L8 « oA A Sy & v o w A
PNNENTIFEANUI “Usvaun1salils” uag “anuieiossulan” Wudadud Ay
fdnsnason1indulate seAnsgsfamIsliaudAyiunIseaniuuLasTRLILNAnNDSY
Advalldaude danusiase uazanmnududourainszuiunisdede Tnganiznisusuls
UX/Ul Ivaenaeaiunganssususlam
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uennd msiEsuad i delionuuiasniseng q wWu mauansdoyadudiegig
Wssla nsilszuuiifingnaeuls nsldszuutrssiuiivasnds waznisdoasuususiegig
athiaue Jvtisanaudssiifuiuasiiuausiulavesiuilaa

ludwesmanansrudedinuesulatiuasaunimion ssdnsmsgutunsadaden
fifinnue (value-based content) 1nninisitiuntsuelnenss Insensimundeviilideya
asutu 1ilade wazmeulandanudeanisvesiuilan eduamiliiAnauilindauaziillg
msnduladoluszesen

2. TolaueluLLTIIYING

mamﬁ%’mfsd's&Jﬁué’uwmmaammmL%aﬁaaauiaﬁugmxﬁaLLUiﬁaﬂaNﬁéwﬁ’@
seiefanssunmsnatafivanaznisinaulade Fadunsvergesdmiuluuunmnginssy
AYRRERERENE

uena1nil wansdnudedlifuiniadeduussaunisaldisvsnagenintadediu
o Taagioudenisiud suudasvosdiduanudidyuesiadonianisnanlugaf s

wazansai lUldiawnuudeswdmgulluanideouanla

3. Tawausnuzdmsumdeluouian

n93selusuAnmsinsaiinfuUsiu q forefidvinadenisiadulate W nssud
AauA1 (Perceived Value) A3 UANAR BLUTUA (Brand Loyalty) %?aa’“wﬁwamm@ﬁ%mﬁm
(Influencer Marketing)

uanNil AsveIsveuLInnsAnwludingusiegesfinainvanenndu wu n1s
Wisuiflsuseninangueny nieussandudn ieriinanuannsalunisesuisuazialuves
NaNNTIs8T T 719138 TITBuUUNEL (Mixed Methods) w3ems@nwidsmaass iiedudu
AuduTudiBsamguaziinmugudnvesnaniside

o
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