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Abstract

For influential analysis towards customer satisfaction; digital marketing commmunication, active
participation and customer relationship management, are considered. The results indicated that digital
marketing communication had an influential effect towards active participation, customer relationship
management and customer satisfaction. Moreover, active participation and customer relationship
management had an influential effect towards customer satisfaction. The factor that had a stronger direct
effect on customer satisfaction than others was customer relationship management. Active participation
and digital marketing communication followed, respectively. The summary of interesting points for building
customer satisfaction from 5 digital marketing communication tools consisted of: advertisement, personnel
selling, promotion, publish relation and direct marketing. All of these factors had an impact to increase
customers satisfaction. Meanwhile, digital marketing communication tools indirectly influenced customer
satisfaction through customer relationship management and active participation. That means digital marketing
communication tools have an influence on customer satisfaction. In addition, digital marketing
communications tools also influenced customer relationship management and active participation that
can lead to customer satisfaction as well. As a result, this is a digital marketing communication tool model

that can be used to create customer satisfaction.
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veeanudiussEniguslaauargnamilan Snvisdilinnudululiuaniaudadiuegiaeasineiuyana
a A o ¢ ¢ = o & a v o ) ~
3119 HARSTUI WUTUA UazdU9 (Erkan & Evans, 2016) datlugsiafesefedesnismsnaaidvialazimalulad
asauwAUisuuladiidiaseslodeasuarSnmanuduiusiugnan suianisinsetiugnAletsadiiae
1 ‘NI IS FNI aa v 1 Y aAad 1 v o o s A v 1 %4
Huesesiledeansnisnaiaidvia taelvidnnsnaiadisnisivdg lunsadsenuduiusoudiugndn (Marko,
2008) NagnsNATaUAgUNTEUIUNSTlINNGIN1TShwgnA e lilinUseansanuintuuasilussansualy
nsdaeuAuAlifiugnAde n1s3an1sgnAndusius (Customer Relationship Management: CRM) (Parvatiyar
& Sheth, 2001) iee1ananlainduaiesdionsnisnaniiviegsialiaunsaineuduiussuniitugne
Wiuselsanalidnesineg feinaIesdlelianudwlusgridsdmiugsig (Tohidi & Jabbari, 2012) uenainiiy
winsdlodeasmnanidviailugunilwesiginsnmseaiaiiasuanuudunsdlinisdanisgnénduius e

[
v =

a11130ANYINTUABUNG ANTTULAZANABINTYBIGNAEIUNNTIBUNTULAESIY (Gupta, 2019) Twawideil

£

JasANAgIU H3: nTaslledeansnisnainfdvialidnsnasdansdnnisgnanduiug
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nsiidausauuuumiisauiuiuanuisne lavasgni

nnsildusauuuumiaaniy (Active Participation) fie msa¥ianisiidsuswitugudnanslunisi]
dausamifugnd vilvigniniiu fduiusiitnaussTovisuiuiuiagshauasgnd audulufiuiasdumsadng
anufuiussuntuuiiusazanilindatugnniitaduanuduiusmagshalugnstidusniandeiu
(Vivek, Beatty & Morgan, 2012) waawsainnisiausiuuuumileiwiuludinuesulativesgsialidninasgns
ﬁﬂfﬂ&?’]ﬁ’@&iammL%aﬁuiul,wsuﬁ waranusslafiagnduaniidiussnnde Uung, Kim & Kim, 2014) uazidu
“f]ﬁ]ﬁaﬁ%ﬁﬂﬁé’qﬂ:uaaulaﬂszjmqiﬁwszamamﬁﬁL%ﬁ] (Koh & Kim, 2004) ﬁmhxLﬁuﬁﬁﬁzysummiﬁdau%’m
wouimieauy uiuguddylumsaisauduiusserigsiafungutimng aurenuasvestoya
nauslufieuesulatazdreviliuilnnansaduifedoyadifentosiugsianasuusus mnduslaaldsy
Foyaidauinifnrfuaudmieuususonamninludsaueoulay fuilnanguiuiiuuliiufiesfuanuiiulaly

Usgvbnmuesduiiasiusug Bnvieduiiuanu@eiuliiugsiwasiusudld Miludanuiiaelanazainy

'
£ v
AU A o

AnfivesgnAn (Garbarino & Johnson, 1999) luaAdeiRwmaaumiignu HA: msildusiuuuumileuiuiidndna

sianduianelavesgna

nsInn1TanAdunusivalnuianalavesgna

deddnUsznisusnueanisdnnisgnindusiug fo nsdanisuazadennudiiudgndtediaserdes
fodunnandifamansnaafinssiutiafunisuedu uasdadeinnisfinnuduiusuddugniiiAnen
nssaudledu aunsnhlgnisadraadiliungsiold (Morgan & Hunt, 1994) Falunagns a3l uay/vie
AenssufinsouaguNIzUILNTANY 7ishw uazmsluiusiinsfiugnén iieflazadagmenfimilenddmiy
g3fauaxgnAn (Parvatiyar & Sheth, 2001) uazdaiidnsnaranaUselovunienisiduvedgsianie (Uppapong,
Photchanachan & Theckatakerng, 2021) faifunisdnmsgnéinduiusifuedosdionsnisaaindivasgsiald
asnsaifivanudiiussurlitugnén tiusglfandlieie uasinanuiisnelavesgnén Jefiotedesdlel
ﬁmmaﬁ’wLfluaéﬁa?jaﬁqiﬁmzﬁaaﬁﬂﬂﬁ (Tohidi & Jabbari, 2011) Sﬂmxamﬁmmsqﬂé’ﬂé’uﬁuﬁ‘ﬁﬁﬂﬁzaw%mw
Pgligustaavansruandiulugauiniunaniusivazgsia auladuduazusnisvesgsnaninnitguiady
wazdinisliesvgsiadofinanuianatn wissdlensmanadannsnaisanudniuazanufionelaluszdugs
(Akhmedov, 2017) lunuidei3sfsauniigiu H5: nmsdnnsgnénduniusiidvinademuimelavesgnd

INNTNUNIUNG B WUIAR LAzILITeA199 Adendafuusesiunsided ANEEITE AN Wwiuaz

NWITAN) WfsaNRgIunde Tnenisairadunseunufnfivansdninassuinaiaudsaes danmd 1
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AP

H1

DMC

CRM

AT 1 NTOULUIAANISTINY

aa o

52108U75748 (Research Methodology)

P
[ [

Tunsideasail WWunsidedalsuna lWunsidededsianudeyalaelduuvasuauduesesdie el

NENF08 1Az ABINUITIUTINTYA

Ussannsidlunsisendsiiae Uizmﬂiﬂulmﬁﬁﬁaﬁim%saﬁLﬁaaEJNﬁasJ 1 unannesy Wi Facebook,
Line, Instagram, Twitter, TikTok tJusu Fanan 15191 “We Are Social” MussAnsnavatelaudszaulan
wuseinealnedigldludeaivie 55 S1ueu (Kemp, 2021) MYUATUIANGNAIDENAINNITNANTUTUUIAVDY
naueesifiramzaniumM T sideya semaiiansinneiaunislasiaine (Structural Equation
Model: SEM) wunmngusiegisiadmuauiiuys (N:p) aanasilumeufdi Rule of Thumb) Fafuilsensu
wlufide 101 (Nunnally & Bernstein, 1994) Aseluadsifisnuussiuny 33 sauds ﬁaﬁunaﬁmﬁaa&iWQLﬁwﬁ’u
330 pu dedednduruadegrefimnyauiasifiome ﬁ’]Lﬁuﬂ’liLﬁU%@l&ﬁI@EII%}ﬂ’liLﬁULLUU%a’IEJ‘EJ’jUME]u
(Multi-Stage Sampling) %gumauusﬂﬁ”@Lﬁaﬂim%aaﬁLﬁ&lﬁﬁmmﬁauumﬁqm 3 9999 leln Facebook, Line uas
TikTok 138nsdundusegnauuudie augdidelnasi QR Code uwaw Link voauuvasuamsnuiie 3 Foemng

YDAUBYATIENUIUADULUUABUN T AMVUATaININaE 110 AL NTENASUTILIY 330 AU
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MIRAUILALNATDUATDATD
msnyaadl Wuuuaeuniu (Questionnaire) uriesiielumsifusiurudoya lnsosuneiviuseuy
mMsaaziaLeIediolI warseazdunludiuneg venndesilede $9il
1. Mg aasiauaioinddy
luguiiosueiduneulumsasudesdoifouasnsyuiumsitmunededise fil

¥ v

1. fuafuaziinsisssaunssuieniuesesdefioasnsnainidiia msildusiunuumieuy
nsdnmsgninduniug uazenuiiawelavesgnin Auuademidaiding welfifuwmdunstavihdesa
youiATsiedde

2. afauvuaeuansatiuidasfanudemiBufon lelishulseeidauiauieiesinuasmnans
THnugfifanudnau eseusau wardinnuaenedostullymnsidevioinguszasd thdafmanuduanuans
nvavhnmsusuusudleimnzautuuiunvesaulne

3. uuuseuauatiuindoueasdenn duliidsmgyussiueunsadeussing (Face
Validity) $1uau 5 i Ssfifermaaueuuzanuimngasilumsliniw anudamuludedionn uazdue
ndsndudiiunisnnaseuananifveuaiasdefinlduaraseurquuoniinion sufaiudsiidesns
Anwregeasuiiu dhemdviaunsadaidon (Content Validity Index: CVI) agunaUssduaidwianiunss
Wadlevnusaniasiiovieyn (Scale-Level CVI: S-CVI) ity 0.87 luafiknuinasiana Polit way Beck (2004;
2006) uandlidiuhiiduaudosoatosar 87 durdianunsidaiiomvesdadniusede (tem-Level CVI:
ov) iy 1 dettedaiiulinnunssdaifomiisesuteddy 0.05 (Zamanzadeh et al, 2014)

a. eaesldiuuuaouniu (Try Out) adafl 1 Augtsznavgsianaulatl $1uan 30 Ay ndudias e
e iEs (Reliability) Tng3snsveduseavimisiiissuas Cronbach Litonsiadeunudenadoinely
YomaINaULUABUNwatUR TN seaedlfiitasnsadien wut feenuiessening 0.86-0.91 uaned
fuusynidamiiesganiinmst (Nunnally, 1978) Bnvisdmaaauriauniissnoxinds (Composite
Reliability: CR) vosnaumaaesii 2 wuin flasewing 0.75-0.91 uandiifuiuuvaeuamitiannduileliin
Fuvslulimaaumslassaaiinnuiisseglunasiveniuld (Bagozzi & Yi, 1988)

5. naesldwuugaunm (Try Out) A3t 2 AUtNANY USRS AMYINEINITIANT WVNINENaesIvag
onsAnd S1uau 250 AU ALTuMIATIRERURANIATBTaf LA NITIBTdlATaAT1s (Construct Reliability)
ilofiaNsanauaenndosedlunanuainslassainamquifuteys auzfidelinnevesdusznou
WaBudu (Confirmatory Factor Analysis: CFA) ﬁ’mﬂﬁ‘dismmﬂ'ﬁmmL‘ﬁﬂﬂlﬁ@ﬂ@@ (Maximum Likelihood)
Feinnunguveaesiiamummnyauuandomesomsliinafiaf (Hair et al, 2010) Tnsfinsand1 CMIN/DF
1A192%I9 2-5 (Marsh & Hocevar, 1985) A1 Comparative Fit Index (CFI) 3¢ 0.90 %ulﬂ (Hair et al., 2010)
71 Tucker-Lewis Index (TLI) A1 0.90 Fuly (Schumaker & Lomax, 2010) wazA1 Root-Mean-Square Error

of Approximation (RMSEA) laitfiu 0.10 (Browne & Cudeck, 1993) Han1sNAd0ULEAIAINITIN 1
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M1399 1 HANINTINABUANATATILATIATNVDARYBINFUNAGDS 2

luna XZ CMIN/DF CFl TL RMSEA
1. \n3ndlofeansnisnaindiva 344.06 2.89 0.94 0.93 0.08
2. MaflduTuuuumdeiuniuy 1.25 1.25 1.0 0.99 0.03
3. M3dnnsgnAnduiug 3.41 1.13 1.0 0.99 0.02
4. anuienalagnen 13.63 1.94 0.99 0.99 0.06

6. NTATIVADUANUANTUTILATIESS (Convergent Validity) LagAMUATITIIMUN (Discriminant
Validity) fiansanlulsiag Construct ArpunUsusiufianalilade (Average Variance Extracted: AVE) Wuin
$iA1 0.51-0.66 AN 0.50 wansidiauesatslassasuardaunsaTedlun (Fornell & Larcker,
1981)

2. 1A3943197398

ANERITERTUNETUALIBLAYRUATBUEIRTIBTNIUNNTNTIERUANNATUTWTEINY ANUATUTATEM
AMUABIUBY Cronbach ALLTBsABNlNERN AULTBTILATIATN LAaZAUATITNTILUA wuUdRUn LNl
T5auuadu 3 du Tngdwd 1 Wuimouilutoyamly e a1y seldadaseifion andwwdn Uailudua
A YOy a A Aaa Ao ¢ A e v & v o
fde uaznadnlduinisladeailifi dingUszasiiiefnuiveyallesdiuiasnTiaae UL uLUUAUNLATHNY
inasinsandanngudtegwzalil taglisussunulydivazannsaiu tudwin 2 demauiioyssdu

4 Ao aa o ' < Y o dl a a = g & ' S5 v

\wsesilodoaIn1snandadvia uazdun 3 TarauieUssdunginssuvseninuddn lnens 2 duilldanawuy
923 (Likert Scale) Tngldinaust 10 se6iu (1 = liliusineag9de 10 = Wiudmeegneds) degasdunuazdoya

Tumnsnad 2

M1919% 2 agudomaunNdiys

fanlsuazasnusznau duii  dwnude Yol i
Lﬂéaaﬁaﬁamim?mmﬂﬁ% i 2 18 Richards & Marshall, 2019;
Usznaunie 5 1n5a9ile Jensen, 2008; Parncharoen, 2010

1. nslaiwain 3 1-3
2. mMsuelaentinanu il 4-7
3. NIELESUA1TUNY 4 8-11
4. NMUSEVIEUNUS 3 12-14

5. MINFIANNATY 4 15-18
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A13197 2 asudadaunudiinds (o)

o ¢ = o ] y o =
famdsuazasnusznau doull  Awaude  den N3
nwoAnsIuuazANiEn 3 du 3 15

1. mMsfldmsuwuumileiu 4 1-4  Kang, Tang & Fiore, 2014

2. MIVANTNANTUIWS 5 59  Dastane, 2020

3. Anuienelavosgnan 6 10-15  Kotler & Keller, 2012; Razak,

Nirwanto & Triatmanto, 2016
A0AN15798

Ainneideyalasuiadu 2 dwu fle duwsnilevinsvageumiuiissuazarumsvedluinain uaz
duil 2 fle msliadnlumsiuifonnseuamisiunside Tnefineandoassil

1. Aniiganazafunsevadlunain

N3ATRABUATIITIBILAYANNTIvENUYT Feluaunislasiainaues PLS-SEM Uszneude Taiaa

1A598519 (Inner Model %38 Structural Model) wazlinain (Outer Model %38 Measurement Model) lng
Twadnd 2 viin LA stinsaus (Formative) waslinasyiou (Reflective) N1sUsliununmuatluna inusiazylin
fivsehuiivdoutuwassheiu dufimatufie missdusunmedunatasiianudasfivsaniien Outer Weight
uidmsuluaainviinaeyiouasia1sanaine Outer Loading (Har, et al., 2019) saulufisluaainnegninsey
shaiAdassan liud Aade adnudenuuinnsgiu uasmanduiusseninsuU s

2. sdaNlunside

Y U

AzRIElE0R 2 Usvan Loaun

1. adRiBanssainn (Descriptive Statistics) 1lunsussenenanmsinmzideyaidesdu tiofinrsan
Toyavesnguiognsmmuiuniuandsiu Tngldada Ardesas Aiede wazdrudssuunnsgiu

2. eBATeuNT (Inferential Statistics) MyAnTedayalnglinsiiaseiaunislaseaing (Structural
Fquation Model: SEM) ioviaaauausfsiunside msairslinaaunslasaadulselovdegdadimiu
nsrUILuMIsTRINTa oA Mgl warldnanafulseuiwenassilunside (Hair et al, 2012) Tagld
ovdwrs SmartPLS3 wawmszimneidouaznsouuuifnidel PLS-SEM \umeviduifianumnzay uag
I¥suanuiionsaud Dasalud a.e. 2005 FelgZunsiamlag Ringle Wende uas Will (2005) liifidonnas

WoruNeInuNIsuANKIUBYAnIaNISNSENeMITesteya anadeanunsaldivanideiidaunnguiiegng

nvualanuazywalrgladae (Hari, et al, 2019)
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Wan1sAn®1 (Research Results)

Aazfiaeldaunsdlasads PLS-SEM uifaunmslislassaisuuuidsaesdosiign 350T9nUszae

U q

WDUSEUNUANANUAUNUSTE 198U T UlLRalASIAS19 SIUTINITINAMUAUNUS TEUIIAILUS WA

FawUsdunalalulunaln wadnsie 2 @ fadl

o e

0754 0830 0828 7gn

AP !
0.653 0.230

0.201

0.727 0.510 i

CRM
0747 g2 pyaa 0742 0815

SRR ——

AT 2 HANTILATIZA PSL-SEM

1. MsnagauduUszansnisanaulanaznisnadaududseansiaunig
TuguinasananNan s IAs 1L FLaaslumg (NN 2) dvedunatUpanusail
28U18AULUTUTINRIR L US LA lAe 9B aLnasiuee Hair et al,, (2014) wudn swdsweeaudianala

1 ' 2 Y ] o 4 A d aa o a '
289gNA1 A1 R = 0.73 m19AIudn MLUILHINe 3 i (1AS09d0dea1IN1IA1RRRA N1sidtusIuuwuY
wilganiy wagnIInNTaNAENTLG) danunUsusiu 73% vesnuwlsusiuluiudsulenuianelavegne
spasulwledn via 3 éﬁ’au,iliLuzlai'amﬁ’ua%maﬂmml,ﬂiﬂsm*um&’aLLUiLLmmmﬁawdwaaqnﬁﬂﬁmmLLaJ'us‘h

v a o ° [ [ Y o @ & 1 2 ' LY A a4

IndlAeeszaugs dmiusiudsulen1sdansgnend@uniug A R™ = 0.53 nueaudl salusiraIesilodoas

n1sa1aRaTia IAnuwdsusin 53% veemnunususiuludiiudsulanisdnnisandndurius wieesuneldn

Mgk aseiiodoaInsnanfdviaeturennuklTUTINveIuUswlinsTaN1sgnAduTus AL wsiug

IndlAesszAulIuna1e gameimuiUsuraasedisdoasn1sna1afdva aunsnesuneauUsUsIlumuUTURS

AsHaruTunvuwmisuduiinuLdug lndAsssedulIunae (R = 0.43) wuneauin danusuraesesile
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FoasmsnanaRavia drnuuUTUTIU 43% Yesnnanususlusuusudsnsildiusuuuuimiiou

WonnAiasa R wéa Ssdosfinnsanen F Square: £ fwanslumsnswanisnsgyives PLS Algorithm
pamninagives Cohen (1992) wui inSesdiodomsnsnainiavia (f = 1.12) i Effect Size garfusuusui
msdansgninduiug dmsuinsesdiedomsmsnannivia ( = 0.74) i Effect Size goffusfauususamsiidous
wuulgawuy daiuwUsulainisdanisanmduniug (F = 0.36) & Effect Size sedugaiumnUsuianuiisnela
Yo3gNA du Effect Size i A maflduuuuumiiswiutuauiianelavesgnd (7 = 0.09) waziaTesle
domsmananaRaviatuauilnelovesgndi (F = 0.07)

fansananunmlunaningi wiefisendn Model Fit uansnaunmlanaasmeds Bootstrap LiieSausua
anudundwe s nanduiusiBessdndiiuaninannuninavduiusvediuna Adildtewh uansiluina
fafinnuniwga d1An SRMR > 0.10 Aedwesiuldinlumaimnzauiudeya (Hu & Bentler, 1999; Kock, 2017)
e Alnaessedomsmmaniaralunisaiunufionelavesgnéndan SRMR tfeundn 0.01 wanah

wesnavduiusvewWoyawuuatiniuluag vielunan s IuilnmA e

g
2

anvheeBunsrunsULUUEIN sy AvEIdunswedlieauaz s saaoutiddyneedn Aduuseans
L§UM1ﬂﬁWMWiﬂa§U7EJGZJ‘mﬂLLaSE‘ULLUUﬁMUizﬁVIéLﬁuVHW@&INL@ﬁ WSt 9ads p < .05 tag T-Statistics
fliengandn 1.96 uansinaduayuanRgunudde (Hair et al, 2010) wudn Ledesiledeansnisnainadviadia
WauInNeien1sInN1sanAdutius (Path Coefficient = 0.73, t = 25.04, p = 0.000) AMHFIEATHEILTINLUY
witleuiu (Path Coefficient = 0.65, t = 17.23, p = 0.000) uageuitanelavesgna (Path Coefficient = 0.20,
t = 3.87, p = 0.000) wanslfuANuduRSsTIaduneaiasdiedoasnisaannnaviadauduiusly
Baunfunsdansgnandinius nmsildusimuuumileindy uazanuiionelavegndn dmiuaudniussenig
HUN1vaensInnTsgnAnduiusiuauiane lavesgnAnudt dauduiusideuln (Path Coefficient = 0.51,
t = 8.30, p = 0.000) FadulUlufirmafenfurssemuduiussewihnmsiidusuuumisuiuiuaufioel

[y 1 a

nugnA1 (Path Coefficient = 0.23, t = 3.89, p = 0.000) ASNAFDUFUUSLANTIAUNINUN Lé’ummmé’umﬁ

o o

IdsdPunedda

o

v A ¢ 1 o = Q‘ v v oV ke o ~ a €1 o = Q(
VaalATIRAdIUsEAVBEUIMLRalAeEs e (Inner Model) Ui Azdpwinliumsinsngvisndudsedns
wdunslaumadn (Outer Model) Tnansiansan T-Statistics willouiy wan1siAsIzinudl Mndwinnuin

o w a

dvdA19add ns1zal t > 1.96 AIRNTN7 3
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A15197 3 #1 T-Statistics a9 Outer Loading

DMC AP CRM CS

Advertising 63.99

DirectMarketing 41.42

PersonalSelling 40.52

PublicRelationship 53.60

SalePromotion 51.15

AP1 24.29

AP2 44.49

AP3 34.44

AP4 30.42

CRM1 2291

CRM2 33.51

CRM3 34.02

CRM4 25.06

CRM5 36.62

Satis1 28.16
Satis2 22.87
Satis3 20.57
Satisd 21.80
Satis5 29.12
Satis6 27.06

2. NANSVIAFRUANNAFIUIY

HANAARUNUIN aduaywiy 5 auumgu AT 4 seazidundail

o«

aa o ] £

H1: insesiledeansnisnainfdvialisvsnasenufianelavesgnan nan1sinTeinudn mdudsedns

'
d Y

U9 0.20 AN t = 25.04 warildeddi p = 0.000 wandiiiui iaTesiiedeansnsnainidsialisvsvase

<

AnuiisnelavesgnAnegelitduddanieaiia
H2: ASaslefpasNISNAINRIYIALDYSNARBNSHAIUTILLUUWMITE MY HANSIATIZYINUI MENUSEENT

EUN9 0.65 A1 t = 17.22 waziltdednd p = 0.000 uansliiiuii isesilodeansnisnainAavadldninane
nsilduTuLuumtstuueg it Aynisenn
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aa o

v

H3: in3eslledeansnisnalnnavialdvsnaden1sInnsgnAduius nanmsinsieinud Mmdudssans

'
o w o @

Eun19 0.73 A1 t = 25.14 wagildfeddud p = 0.000 wansliiiud inSesdedeansnisnainaavialioninade

<

nsdansgnAnduiusedslitedAynneada

<

Ha: psilarusiuuuumileuiuiissnadeanuianalavesgna Kan1sinsieinudl mdulseans

'
v o v a

U9 0.23 AN t = 3.89 waviled Ayl p = 0.000 wandliiiuin nsidusinvumisauiuiidyvinanonin

<

° v

wWanalavesgnaegreaillieddyneats

o

saa

H5: M3danisgnAduiuslavinasienuianelavegnan nan1Tiasevnudl AduUsEansidunng

'
LY o W a

0.51 A t = 8.30 Uazdituddayd p = 0.000 wandliifiuin nmsidwswwvumileanduidnsnadeanuiela

o
o o

vagnAegitudAynisadia

£

A15147 4 asunsneaeUaNNRgIuIvY

auuﬁgm Hypothesis Path Path Coefficient t-values p-values aquna
(Direct Effect)

H1 DMC — CS 0.20 25.04 0.000 HoUTU

H2 DMC — AP 0.65 17.22 0.000 HOUTU

H3 DMC — CRM 0.73 25.14 0.000 #aU5U

H4 AP — CS 0.23 3.89 0.000 SRR

H5 CRM — CS 0.51 8.30 0.000 YUY

A f v A v & U Ada a ' ~ v A & '
NANTIATIEVAINNSIT 5 wanslviiudn JadeniidnSnanianssieanuiienalavegnAiudains
wnndagedus e MIdan1sgnAduiug sesawnfie MsldusiusuumisinuulaiaTesiiodoansnnain
favia Jadumudunusideuinedsditedfgneeda warluvaiieinuaiesdledeaisnisainnasaionina
' ~ P % R % A @) o Y A ' . .
flopuitanalavesgndmsden widdliihiiduususaiilyuniiludnAunats sedesiansand Specific Indirect
Effects Tuan3197 6 setiuainuan1snadeuauduiusvasiumaiclasias agulainasesdodoarsnisnain

o

AITiadldvEnannsaredeurianUNInelavegna
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AN5199 5 ANBNENasIH (Total Effect) Andnswanimsa (Direct Effect) A1dnsnan1sdeu (Indirect Effect) va4

nIesdlodeansnisainaIratunisaieanuianelavegnen

AT Direct Effect Indirect Effect Total Effect
DMC — CS 0.20* 0.52* 0.72*
DMC — AP 0.65* 0.65%
DMC — CRM 0.73* 0.73%
AP — CS 0.23* 0.23*
CRM — CS 0.51% 0.51%

Usziiuiithauledmividunisnisifisanuiisnelevesgniainiedesiiedaaisnisnainadsia
1 5 iedasdio Wun nmsTewan mswelasninmu msdaadumsus MaUssr@nius wagnsmaInnmne
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