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Abstract

This study investigated the application of artificial intelligence (Al) technology to enhance customer
experience within the banking service industry. The objectives of the research were to analyze a conceptual
model of customer experience using Al technology and to identify the factors that constitute and influence
customer experience in service businesses. Data were collected from a sample of 400 banking service
customers residing in Bangkok and its metropolitan area, utilizing a structured questionnaire. The data
were analyzed using descriptive statistics, including mean and standard deviation, and inferential statistics,
specifically Structural Equation Modeling (SEM) for hypothesis testing.

The findings indicate that the adoption of Al technology in banking services is significantly
influenced by service quality, trust, and personalization, all of which play a crucial role in enhancing
customer experience. Conversely, the study found that customer sacrifices required for adapting to Al
technology had no significant effect on the development of customer experience.

This research highlights that the integration of Al in the banking sector is essential for improving
customer experience. To achieve this, Al applications for customer experience should incorporate
elements of trust, convenience, and satisfaction with Al capabilities, as well as personalized service
adjustments tailored to each customer. By focusing on these elements, banks can create superior

customer experiences, ultimately gaining a competitive advantage in the digital era.
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5. 528UI5798 (Research Methods)
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A15199 1 agﬂﬁmmmsm?mﬁa% (Construct & Measurement Table)
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A15199 1 aqﬂﬁmmmzm?mﬁaf@ (Construct & Measurement Table) (s19)
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nsideaazfisndu (PS) 3.23 113 JoyanIEANFIFINN
ANUarAINtuN15LY (CON) 3.48 1.07 IRHBHEPARKI PN

UszaunsalgnAsieUsysyusehivg (Al 3.65 0.65 Jayanszngfuunang
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6.2 HaN153ATZALAARENN1TIATIEE19

Tunaaunisiaseasi (Structural Equation Modeling) Wuia3asflofinaunaumaiiansiaszsitads
(Factor Analysis) kazn153tATI2MEUNNN (Path Analysis) linliseiu Freliaunsansiaaeungufuazluma
Adudeulunisfnuanuduiussenineulsldesniussaninm sufsannsoneaouauuigiuidudouls
vlannsadlanazeluisaruduiustesiuuslusumesiidndelu wanisinsgienumnzauediina
dusad Inasnges i f Goodness of Fit Index (GFI)! A1 Normed Fit Index (NFIY? #i1 Tucker-Lewis
Index (TLI)® wage Comparative Fit Index (CFI)* inusnassiiiimualdlumsiiesgvinnumnzauuasmndoya
wanslum519t 3 (Ainur et al, 2017)

v
o 1Y

M157197 4 MTIRANLMINTENYRlInanaukaEaIUsU (Fit Model Indices)

Ayl LNEU9INSIn fauusu wasusu
foiifiTa nauszidiu fuiiiiva nauszidiu
GFI > 0.90 0.852 Taieiu 0.919 WU
NFI > 0.90 0.886 Taieiu 0.931 At
TL > 0.95 0.918 Taieinu 0.956 WU
CFlI > 0.95 0.928 Taieiu 0.962 At

Goodness of Fit Index (GFI): frilinseiumunauniu
Normed Fit Index (NFI): dilinszAuaiuaenadosiignuiuALd
Tucker-Lewis Index (TLI) / Non-Normed Fit Index (NNFI): silinsgduanuaenadesilaildgnuiue

1
2
3
a - v oae o v
Comparative Fit Index (CFI): sastlinsgAunnuaonnaoudiauisuiieu
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eld

09090

®©

PER1

PERZ a1

78 .74 Az 82 Td

FER3

]
FER4M .

= 000

sUn N7 2 ealaseasnavesnuive

PPPPY

1%

INANA 2 ATAITIN 4 HANISIATIEY SEM aSuialasail

a

INIWAN1INTIVDY Al Service Quality wag Personalization ¢i® Al Customer Experience

)}

H3glavinsnsivaeuAIMINgaNYRLdUN 19BN NGNS (Direct Impact) sevinesaus Al Service
Quality tag Personalization 1U83 Al Customer Experience mudalausiuug lagfiansunainainasinisusunn
(Modification Indices: MI) nan153As1zsinuinan M vosdumsiananidaem (Ussanm 4-5) Fauanslsidiuin
nafiudunmsdvinanemssladléaglfeunauniuvedinag (Model Fit) iisTuagadideddy {3dedsagy
Ia7ndUs Trust way Perceived Sacrifice ﬁmﬁﬂﬁtﬂuﬁaLLUsdchuLLUUEmU“‘mJ (Full Mediation) Faonadas

AunseuwAANIImguiNLaus IRy
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M19199 5 A1ANFRLSVRLsasfiwUITINYNTY

UadeAnu AN Standard Error  Critical Ratio Sig. NAANS
Standardized (S.E) (C.R) (2-tailed)
SQ = TRU 0.95 0.054 11.728 < 0.05 atuayy
PER = TRU 0.31 0.029 7.510 < 0.05 afuayu
SQ = PS 0.16 0.057 2.851 <0.05 atfuayuy
PER = PS 0.22 0.065 3.833 < 0.05 afuanyu
TRU = Al 0.91 0.106 11.225 <0.05 atfuayuy
PS = Al -0.12 0.033 -3.112 > 0.05 Tadaiuayu

6.2.1 ANUFUTUSITENINANAMUINTS (Service Quality: SQ) wazaulingla (Trust: TRU)

INWNANTAATIZMAUNWNUT AMAINUINIT (SQ) dnansenuidauinuaziitdudAgysoninulingda
(TRU) Tnedithmrinidumaiifu 0.95 (p-value < 0.05) Naé’wﬁﬁmdnazﬁaﬂﬁﬁu’hLﬁar;:ﬂ%ﬁmi%’uif’iw%mi
finaungs wu Tmmniigedelunsmevausinudents anunadlunisuditam uasnsliteyatignies
wtwaisenuiantinsdadedlivinvidondndusilferisdsyavsam ludvemguf vuideiaiiuayu
nsaulARfissyh Aun Ui uledbuguiiteauadeenulinda (Parasuraman et al, 1985) nsiae
Tuvsunvounelulad wu Jyausehivg %ﬂﬁﬂ%ﬁmmhjLLﬂuauqﬂugmawm@%’ ﬂﬁﬁﬁﬂﬁ%@ﬂ%ﬁﬂﬁ
Aruthdotiounsiinmesgiuiin adisanautnavesidruuaraiunnudulalussduiigiu edlsinu
arulindaiinanaunmuimsldldifeduwuuiuiln widusadnsiavauannsiiglivszaunsaldn q
fuudmssanan maglvuimsanansadnwanasgruvesnunnuinsiraiiane anulindslussezenias
gnas sty SastieduaiuanuduiuiBauanserinegliuinisuasdliuinag

6.2.2 mnuduiugsEniensUuuisduyana (PER) waganuidesiu (TRU)

Kansiesesiuandlidui dmihidunsssramsufussishuyana (PER) wavamnuidosiu (TRU) whity
0.31 Bailtfuddnmeadmusdlainnn lneszyinsusuutsduyanaluBsuinvesgninifiediundnfasivieusnig
Guaqﬁ;ﬂﬁﬁﬂwsﬁwmwﬁwﬁzgiuﬂma%m%wmmL%'aﬁ’u NaENSHE AT Lﬁa;ﬂ%%uidwﬁﬂﬁﬁmiuau?m%‘iumi
UsuwsisduynnauignAfissanansansuaussionnudesnsaiuyanalietnamsnzaslunsd Mobile Banking
Wy nMsusuussdluaiaiiungs wiensmsennalunisleudioiu Wudu Feildaudeiludlfuinfas
it glsmsduiufestininfvloyagnéuazindeyanaanisainsinaulagnélidnfuseyaea

6.2.3 ANUFUTUTIENINANAMUING (SQ) uazaudsaaslun1suTuda (PS)

o w

UNTNEUNTENTINANNINUINNG (SQ) kazaudsaazlun1susuda (PS) lawindu 0.16 Tuuddny
MeEtA FUTNNMTUNUUIUNVDIQAAMNTINTUIANT WUIAOAATOITULLIAR Service Co-Creation 38
Complexity Theory nanafie nmsiigsuuinisazlasunmninuinistuseivas (SQ) luusunil ndudeuanin

mensruIuNMIdudeuiu viededdanunenenslunmslideyauasUfifnuieuluunniu (PS) Baennderiv
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U89 (Bendapudi et al., 2003) fiwun U%ﬂﬁﬁﬁmmmmwmmqq g1annszlunsusudilviiugnen
Ionauriv

6.2.4 AnuduiussEninsUTuusisdIuyana (PER) uazanudeaaglunisusudi (PS)

thytindumsssrinamsuussduyana (PER) wasaudeaarlumsusush (PS) e 0.22 defitudny
madn wadnsitlniuihnsusuutsduyaeafulufwinfatuaunnuazeudeaaslunisuiu
Tgvsnasdesyiuanuianeleegwiifuddny fMegradu mngnAansadeaaziianlunisiFeuinisuiuus
duypnamuiignéiesmsld iadnsiglnduienuddyresnseenuuunssuiumsuinisfiduaufisnela
yosgnArumsideaatlunisFouadvidundn

4

6.2.5 Anuduiussenineaulingda (TRU) uazUszaunisalgnAseUyausedivg (Al
widwanseseikandliiiui dhmdnduniesewinenulindgda (TRU) wavUszaunisalgndnse
Yeyayusehieg (A) wiriu 0.91 Seddgmeada anuldadnsdiunumddglugiueduysdanans (Mediator)

a ¢ '

ndwradeUszaunsalgnAvielyauseivg nanfie Weilaulindaiaduaziivssaunisalifundy lag

o3

HadnsHagviown anulindamusansyiuliinanudslldtyanussavgiaens lewinnisseusumealulad

a o

Tol q vpstlyguseivg Gedndudesondeusyansnmuazysylevdlunisidau

A

'3

6.2.6 AMNdNRUSITINANUdsaazlun1sUSUAY (PS) LLaxﬂawmﬁgﬂﬂ%’ﬂmmﬂﬂizawg (Al)
ANuduiussEnIANudsaarlun1susuia (PS) uazUszaunsalgnadelayauseivg (AN) &
thviinidumeiiigalulnaawind -0.12 nedwstwandviduiidedldfinmdeaaslunisususaenislivinig
Yyayrseiivg ﬁ%ﬁmmﬁﬁﬂﬁaﬂ%’u’%msﬁ?ﬂuammmamaﬂa&iﬂq%’mLauiumwamiaﬁ’uﬁﬁﬂu Feaummanna Tnglu
N3OULLIARN TAM (Technology Acceptance Model) "Lé’wjmﬁqL%iaﬂmmﬁqwzﬂ,ﬁ]ﬁaLﬂuﬂa%’wé’ﬂﬁdqwdmmma
ausslalfinalulad (Davis et al, 1989) maﬁQ‘Lﬁ’fﬁﬁﬂﬁqw?ﬂ,ﬁ]dwmw%ﬂWUaﬁjﬁgmwﬂizawﬁﬁﬂiﬂwﬂ%’mu
SeuaznoUaIn LI sliegsiuszAviam agnseduliAnmgRnssumssenitldudn ssdnsfiam
nsunstyyussivgasiatiunisaissraunmsaifiduidld wu nisuiuumsieulildouiei

nsdanisteyalvidannuusiugigs uasmshiusnisaduayunidaunm

6.3 HAN1TNAFIUANNAFIUAIN Generation
nMsasgiNan1snaaeulinanNdNiusserinsladeiuamnInUINg (Service Quality) MIUTuuss
duyana (Personalization) Aslinala (Trust) msideaazidiiu (Perceived Sacrifice) uazUszaunisalues
anAn (Customer Experience) 9Lunn13 Generation wuinluusiay Generation Auuanseiy (A15747 5)
#@115U Generation X aumﬁgmﬁl H1, H2, H3, H4 uag H5 lasunisatuayu %mmmﬂﬁﬁuimmmwmm
U3msiidvsnaduinegadiuddasonnulngda (Eduns = 0.97) uagdwmalumanindenisideaasfisudu
(AU = 0.33) vaugiinsuulimne fuusiasyanadaalunisuindonisdeaaz s (@udunis = 0.48)
wazaulingdaddninaleuinegredniausedszaunsalregna (ALdUne = 0.97) TiudeAin1susuuss
duyanadudmasiomulinga (@uduma = 0.26) lumandufuauufigud He Tildsumsaiuayy e
AnudussEnInedsaaylunsusudlddwmadeusyaunsalvesgndn (Adun1e = -0.14) NansANYIL

Flndudannuddgresnanmuinsuazanulindalunsetuaiszaunisaivesgnd luvaeiinisdesas
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P9ty \Huguassafieindmiuaunguil villindendiagndnides onamszausuiiviussonsldnumelulad
Ladviu (915799 5)

A1519% 6 NMIFAATIAFUNAUNRFIUVBI Generation X (Path Analysis)

AUUAFIU wdung AIAUFUNUS NAANS
H1 Service Quality = Trust 0.97 TGN
H2 Personalization = Trust 0.24 AT
H3 Service Quality —> Perceived Sacrifice 0.33 TGN
Hd Personalization —> Perceived Sacrifice 0.48 AT
H5 Trust = Al Customer Experience 0.97 aﬁuauu
H6 Perceived Sacrifice = Al Customer Experience -0.14 lalatiuayy

dw3U Generation Y auwfigudl H1, H2, H3, H4, H5 uaz H6 lasunisaiuayu Jauansliiuinaunin
Ye9UINsBInaldauInegniitedAysonnulingda (Adunis = 0.97) wagdwalunsuandenisidudss
o & I i v 9 v Y i ' ' = o & v
9T (Andunng = 0.23) vaueinisusulimnzfuusazuaradmalunisuinaenisidegasnandu (Aduns
= 0.42) wazganulinddalidvenagauinagednauseysraunsalvesgnd (AdUNN4 = 0.86) warn1sUsuus

duyanadmarionulingda (Andums = 0.23) uaganudeaaglumsuuimdwarieussaumsalvesgnAieeng

Loy (Aduvng = 0.10) nan1s@nuidlndiuisnnuddgresrauninuinmswazanulindalunsaduadna
Uszaun1salvesgnd lusagiinisideaasidnluludmasrenuguilegslidnny Jwdalddauguiinerey

Jsumbiwinviusenisisaunalulad (ans5199 6)

A19199 7 NFIATIRMAUNAUNAFINVEI Generation Y (Path Analysis)

AUUAFIU wdung AIANFUNUS NAANS
H1 Service Quality = Trust 0.97 ﬁﬁUﬂ‘L‘qlu
H2 Personalization = Trust 0.23 GG
H3 Service Quality => Perceived Sacrifice 0.23 TR
H4 Personalization — Perceived Sacrifice 0.42 GG
H5 Trust = Al Customer Experience 0.86 atuayuy

H6 Perceived Sacrifice = Al Customer Experience 0.10 aﬁuaqu
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d1w3u Generation Z auufignuil H1, H2, H3, H4 uaz H5 lisumsaduauu Jauansbiiuinaunin
YoUINsidninadisuInegwildudrdgsaninulingds (Endums = 0.91) uardwalumanindenisideaas
o g v PN v 9 v 9 ' ) ' = Ao g N
3T (Andumg = 0.41) vaueinsusulivinegiuudasuaradmalunisuindensideaas Nl (Adung
= 0.14) wazganulinddaiidvsnadauinegsdnlauseyszaunisalyesgn (Adumna = 0.85) uazn1susuusa
dyanadwadioaulingaiiei (ndums = 0.09) uianudsaaglunisusudiilddwmadeussaunsaives
anfn (Andune = -0.15) man1sAnuigbidiuianuddguesnnnimuinisuazanulindalunsasuasn
Usvaumsalvesgnn Tuvaeiinisdeaas ndnluvesrunguilliaduayy enanszauguiidaumnieutiunisldom

waluladegndlidestinisBeuiuum Jsmndnlisuitegai (mswn 7)

A1519% 8 NMFIATIAFUNAUNRFIUVBI Generation Z (Path Analysis)

AUUAgIU wdung AIAUFUNUS NAANS
H1 Service Quality = Trust 0.91 atiuauu
H2 Personalization = Trust 0.09 atuauu
H3 Service Quality = Perceived Sacrifice 0.41 TN
H4 Personalization —> Perceived Sacrifice 0.14 atuauu
H5 Trust = Al Customer Experience 0.85 atuayy
H6 Perceived Sacrifice = Al Customer Experience -0.15 Talatiuayy

WWINNIUsEYNAlEiU Generation X laesuiA1sAIsiimmn Al iiunsvinauiduhiuaswiugn wu
Al Chatbot fianansanaumanusazuilulynmnamnisiuiugulaiuileglideesendnnu ssuuidasiounsy

Aa a = ¢ = s g v | . ~NY A 1o v
FsnssuinUnAkuuSealny swdnseeniuuunannesunldude (User-Friendly) uaziituneunlidudou
\WeanAu3ANIIAeY “gade” Anunegavisenattunislduinig

WININSUsEENALEIU Generation Y lagsuiansansly Al LliteenseruaunImnIsusNIslimiandn
Aude Wy sty Al elveuugimeinstudiyananinssiunginssunslddnevegnin wienisutaue
wanfaginmnzauiulaialed uenainil mseenuuu Al livhausuivayudlaednslisesse 1wy nsiign
anunIaEuAgiu Al Chatbot uagannsaleumeludmdnnuasdldlasiiveyalivianeu ielignAnandiusng
fanusieiliouarligeen

wWINNNSUsEENALYIU Generation Z lngn1sdeansnasnsannuuntetiefedsddgiandmsu Gen X

v 5 A 1Y A oY v Yo & oA &

suIAsAITiuESasAMUUaeniEvedTEUY Al uagtuduileyavesgnnaglasunisunlealueened uenanil
msdnaue Al Tugiusiesesdlentielidinvesminuidetuiarananugen WilugusnalulagidesSeus
Tsiviaviae Wy nslY Al iedanisienans wseudsiaunstiseRusuimuanal sudanisesnwuy Al Tl

AnuAuAgkazldnuie WeannuidnaydeniuilannnmGeuiadn
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AUFUNUS T1UAZIDYA GenX GenY GenZ d3Una
32WINAINYT NANIINU (1)) () ()]
SQ = TRU AmalgauInee 097 097 091 AAINUINITAD
(AMAINUING Trust Tuyn Gen neyuanNdAgyTU
- ANURIIL) lng Gen X, Y gaan AMAINUINNTENER
PER = TRU galuilatadudany 033 023 009  Gen X limudAgy
(M3USuusisdIuyAna Tunisadna Trust w1laldymnaas
- ANUWBIIL) lnatanzlu Gen Z Feazasranuiesiu
Ledvgn
SQ = PS Gen X waz Y 9z3d@ndn 024 023 041 Gen Z Jungud
(AMAINUINNT nsideaaziesaile Tenaunmusnis
- nsdvaaridndn) - USSR widmsu Gen Z wndign Fuduledy
uiiunadauign Fmdmiuausuil
PER = PS Gen X ABUAUDS 048 042 014 gy Gen Z Lo
(M3UTuussdiuynna fan1ssusiayanis FAnIMsUTuLsia
- nsduaasidndu) msdeaazlinan anmsideaazisndu
TRU = Al Wutladeddny 097 086 085 AUWRIIUAD
(ANUesl lunn Gen NeAInaNtUNIg
- Usgaunisnl 1ng Gen X g aseUszaunisal
Uyanuszhvg) Jyauusehvg
PS = Al Gen Y winwmdexay  -0.14 010  -0.15  8¥Endndeaazunn

(nsvaeaazns iy
- Uszaunisal
Uy usehivg)

“918” 139 “AIu39”
wWialilauseaunisal Al 9
ADINTUINNTIAUTUDY 9

ga3dnugriv
Uayayrusehug ui
Gen Y wogansuls

6.4 AMABIIYINTS (Contribution to Knowledge)

PNMTIATEidoyalausedniuuuudnaesaunisiaseaiia (Structural Equation Modeling: SEM)

nan1sAnwIlABuuANdenndeiunseukAnngufindeginnlunatedd egelsinnn nmsfinuildduny

sfauslminfidudAgneata nenwglududs “nsdeaaziidndu (Perceived Sacrifice)” FauanInadns

v v ¥

wansinsluannisanulusfinuazsusundu 4 duidunistiaueyutedvimaunsidlngui Jadesusiumu

v

nMepuIEnviieanungeuvesgnAdunumitudauniiaianisalll wenanll sAeatuiidievens
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YOUATENIIUNTITIAITB (Extension of Literature) fonmsilasesianzdntusysunguuszing (Multi-
Group Analysis) 393uunnug2991g (Generation) nans3duldazvieulisiuiaainfiuanssiuvesgniusaz
ieistusgsdnau nslmnzegsdamsrseununieuiiosesiunmsiasuinuthgynuesnay Generation Z
fitdmgnameiuhdddmaassgialuewandulnd fwan1sidetsdindudmnedliaudgeantula
Y9IAWTIANGT ALAEAINAUIY UazANLNdeTiovessuy iun st sI1in1s (Research Gap)

aa o

Tudung@nssuduslnreafivialdegrnlugusssu

6.5 daLaUBLULITINITUIAIS (Managerial Implications)

duilosnquamainnsildnanaindisiu nansinuanusailugnsimuadodealsuisuas
nagnsdmsuguImsaatunsduldednadivsedvsnn lnsswimsaisasgnindennudndussiulunsuiu
diesessunTumannuatsvasngugnén (Customer Heterogeneity) KuN13 TN LEMsAARsTTlusz oy duLA
seoznans luisnagndsverdu (Short-Term Strategy) surAsmsdnassninensiionsasmulunsianssuy
winluladansauimnaineuausisiongy Generation Y ag1ausiugh lnewtuniinluGesnsinuanududnsves
Yoya (Data Privacy) wazmsthiauendnfusivieusnmsivsuusdiidniulaialadduyana (Personalization)
dioadsrfianelagean luramfeatu dmsunawlesanundeuitosesiungu Generation Z Hu nagniues
sumsmstatiiluiimssnsgfunuaImnsuins (Service Quality) vosszuuilygssivgliimuiatosuas
novauasldiuyg Sauumananiasdiglisuasasninmgugnéiiumuglufumsueesugnlsl

VLG?]JQEJINEQJL\‘@‘UIUEW Digital Description
7. 9AUs19NAaNI5IY

mu%%’a‘ﬁﬂﬂLaua%aﬁuwuﬁéﬁfyﬁmﬁ’uwmwumﬂzgzgﬂﬂizawﬁ (A) TumsiaunUszaunisalgnAves
g5RasLIAT NaMTIATIEikandlifiuin n1suiaanmuesuIng (Service Quality) iudladudfnydidsnasio
aruilindla (Trust) msddemuianulindafianuduiusidauniunuamuins lnemduusyavsmnuduius
seineduys SQ uar TRU daduseiumuduiudiigs NansAUNUidenadesuLnAnidn ety
ﬂzyiywﬂizﬁwﬁﬁuaaqﬂﬁﬂawmmmﬂﬁqﬂﬁwLTJ@%’ULmﬂIuIammJLLawmLﬁuﬂmﬁﬂuﬁﬂﬁﬁﬂ’wmﬁu Tulifvens
Usuudnstiidudiuyana (Personalization) msusuussunisliinsafuaudeansvesgnanidudntasonils
fiiasieUszaunisallumsldanu Al vesgndn

widwandenansiiuiinudiudidainssninmaninuinis (SQ) uaznsiduaaslunisuiui
(PS) nanAe Baszuuudmsiiiladdunisvhauiiasuiusasiuatonnnifiede {liinsdededdmmumetsaly
msBeuuasususanntuviniy Ussduliaonedesiumifodes Sevice Co-Creation imslisunmninuinas
TuszAugs (SQ) Tuusuni SududeuaningenssuiumsiTutouyes (Bendapudi et al., 2003) TauAUNUITY
303 Paradoxes of Technology %nwuiwmﬂiuiaﬁﬁﬁﬂizﬁm%quﬂ (High Quality) fhuwisuiuaududou
(Complexity) ﬁa%dmiﬂumiﬁ'aui (Learning Curve) Tﬁﬁ’wﬂ%ﬂmﬂluﬁwﬁm’fu (Mick et al.,1998) Inadmsu

F3nvRRAMNTINsUIANSEY NaiuTinesrienmnmussszuuionauaueInINfeIN snaInats wiaedu
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a

AfiA (Service Quality fifnge) usfdwmaliilinudeadsaaznailumsvhaudunedussuulm viosios
USuaBuIsmsvihauiy (Perceived Sacrifice fifngs) deazviouliifiuinlugunesvesdld anuviuaioves
UINsuanueaunulunsuTuss (Switching Cost) TuseRudninguasnsuumnuas

Tngagy siAdatuildfgailifiungai luumesinisasieln giuuinslilduesmifissmiu
agennaue (Low Sacrifice) Llesoenafien uinminiwmomnauAuAInNLiAnduRaA MU MTiseniBoy
uazarmdetuiiifuas Bumadiaduedosduduin wimsufusfudnuianssuasndudesesin (PS) uivn
Uanevsfouinisfiiaunin (SQ) uazidefio (TRU) fsuuimsfimdoniiosindrudodiaduiiolugns

gousunarldauegedadiu (AN
8. YLAUDLULIUIAY

mu?%’aﬁuamﬁﬁLﬁu’iﬂmiﬁmmmﬂ%’ﬂz:uuQﬂd'3::ﬁwﬁiuqiﬁmﬁﬂWiﬁmmﬂumimauauawiamm
AoIN13veegnA1 gsnasAsesiandyyussAvgiilianuansalunsSeuiwazidilanginssuvesgna
e §ﬂﬁu’qmﬂﬁmméﬁ§yr"f‘uﬂﬁﬁwm'szwﬂ’gmﬂaamﬁaiwﬁa%aﬁumgmfﬁ Wesiinausiulowazadns
ailndsluszozem nsanAdeluduvesmsimnanusnsavestygyUssavs dasumsnsjautiunig
Wl usehvgiianunsaneuauesgniliedasindiuasusiug sudsnadiinanuvasaselunisinns
Joya NMsuFuusnsiivgauiugnausdaz e Teithudosasmnuideriu (Trust) uasmaiauntayaussvg
AannsavFuussunmslimngaufuaadosnsianizyana (Personalization) ieai1sanuiianelauay
Aulingla i’gulﬂﬁqﬂ1ﬂﬁ%’aaﬂammiﬁ'mﬁumﬂﬁﬁﬂzyﬁgwﬂixﬁwjlﬁaa%ﬁqmmLﬁmﬁ]ﬁgﬂﬁamdgﬂﬁw

ATeilaveulifiui nsidayanuseivguildlugsiausnissunasiiunuindidgluniswmun
Uszaum*migﬂﬁﬂﬁy’ﬂué’huwmuﬁmﬂﬁ] ANALAIN wazAUNINElA NsiRIIANEINSveIUTERYS
muaiunsUsuuImshingauiugnAwiag e asgiwaiemmulilSoumeamsudeduliiugsiauinnssuinig

1% 1

Fadudehdglunsaieanudulasazanuduiusnftugndiluszezerelilusuan
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