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Abstract

In an era of intense market competition, brand creation and maintenance
are critical strategies for businesses, particularly in the luxury goods sector, where the
focus is on image and consumer experience rather than price or functionality. Creating
a luxury brand requires various strategies, such as storytelling to differentiate from
competitors, leveraging digital technologies to build brand awareness, and creating

tailored experiences that meet customer needs. Additionally, building brand loyalty
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through content marketing is essential for establishing long-term customer
relationships. Digital marketing tools, such as social media, influencer marketing, and
online advertising, play a vital role in enhancing brand visibility and engagement.
Pricing strategies, such as premium pricing, scarcity pricing, and value-based pricing,
contribute to creating a sense of luxury and exclusivity in the luxury goods market.
Creating memorable and unique experiences further reinforces the brand's
uniqueness and fosters strong, lasting relationships between the brand and its
customers.
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unid1 (Introduction)
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HUStaAu1nnIn1swradun1us1AvI e an dunisldauvesdunn (Kapferer, 2020)
msmanadmiunusududlsiifsausiduiinisaiennuuansisanguas udsdeanisaiig
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(Beverland et al., 2020)

AMsAaNAALAILUSUS LY (Luxury Brand Marketing) uilaanudndayeened dlu
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mnwiAnvesanuiiiay Tneld35nseneg 1wy mssrdasuududiinga msidentesmis
mMsdndminedisianufitay vienssiloruyanadifideidedudsen (Brun et al, 2021)
msafrsuvsudindaunisdslsiisnddesnsnsitauedudidaanings usddosain
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stogdld (Kim & Ko, 2020)
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N158319UUTUA (Brand Creation)
mMsafanususdudlunagnsnsnainvesduduusudiuusinaziduiinnsaing
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Usrauntsalvesfuilnaitfuendnual Tneflanddeilénanisussiudingg dail
1. MsademauanessunsaFos Msadauusudk1unSia13ee (Brand
Storytelling) Aotdunagnéfitisiaiuairsmnuuansisuazanuand ity wusus
(Boulding et al,, 2023) Tnauususunaunsaasrsnisdeuleanisesualfuandlaniy
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2. M3AT MU RUTUARIUAITAAIANATIIA msldmaluladuazdodiny
aaulau‘lumiaﬁwmii‘ugu,azmiwamaﬂuqﬂmLUuﬂaq‘mamﬂ@iummmaaauﬁmmué
\uu (Jones & Woods, 2022) Msldnagnsniemaviatigliiusunaunsaveisnainlaaeig
LS uaTa P UANTUS RSB

3. M15aSUsTAUNTIIMUTUATINNZIEZ99 MaTunIsadsUsyaunIsaifing
ﬁ“umméfaqmmazﬂ'ﬂﬁamaqqﬂﬁ'%ﬂuﬂﬁaﬁwﬁ’zﬁumm%’wLLUiuﬁﬁ'ﬁmméﬁﬁu
Taotannzlungududng (Luxury Goods) (Zhou et al,, 2023) nMsaiisuszaunsaliiven

BelundazgaduiatugnA 1w N139enkuUIUAIMEEUINITNAINITVIY LYILAUAIIN
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N198519A2°03950ANA (Brand Loyalty)

N138319A719930907 (Brand Loyalty) tunszurunisitfianuddayunndmsu
g3nefidemidlunisinuigniuazaianuduiusszozen Tnslamglunaindudng
(Luxury goods) ﬁmii"ﬂmgmqﬂﬁwﬁaﬁqﬁﬁﬁmLﬁaﬂszﬁw'ﬁmwhiwwn nslenagns
nsnaadidiionndiamen (Content Marketing) anunsngaslunisadianazfnuiaaiy
infinfvesgnAla (Nobre & Ferreira, 2019)

nagmsnIsnaRLiomdiane (Content Marketing) lunisassamuasingdng
mslfidemiidanelunagnimanaiauusudiuntoatuainnisiuiiareuusud i
msfidaudamveigndn fegratu nmsaademilidenlssiuamavieussaunisaives
anfn msthiaueldessniiaonadeiusndnvaivesnusud viensldnman walfidiaus
dlawfiunisigalavesngugndnitivineg wenainddausaldnsnaiaidomifinang
RN BB UAUBIALABINTYBINANTIFBINNTUTTAUNSAIRLAYA LU TUA NS
(Kim et al., 2019)
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domiidiandielvignéndaniuusudiienumneuandonlosiuauddnuas
"fisudinyaravaanan mMadaudutusiuuiasiielignédantsenufievuay
AR ULUSUR JedamaliAnauassnAnfuazanudfionelags
n1snaInnavia (Digital Marketing)
nsnanAIiadiunumdAglunsdasuduiwusuandlugalagiu Inensly
lgideaiing, n15na1nn1udungLeugas (Influencer Marketing), kagn1slaiwain1uy

wnanesuesulailuaialonduszadniamlunisidnfsngudivineg waziiuniiy
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raulalitunusun
nseaaruleiaaiife
msldludoadifoidunidlunagnididguesnisnaind dalunisdaasy
LusUsua 4 aaefi un155uTuaznsadanuduius sendnsuusud fuguilae
mm%”mﬂaumuﬁﬁ'ﬂmu%LLazﬂWiL%mIadﬁucﬁ’uzﬂﬂﬂimamqmus&aqmwfwq LU
Instagram, Facebook %38 Twitter 1@’1’%’Uﬂamﬁ8mqﬁuﬂaqwﬁ‘ﬁ (Munoz et al., 2022)
nIRaIRKIUBUNgIEUIYRS
nsmanaruBungeumesiduedssilefidrdnlunisidrdanguidmune s mis

o

Tnslanzlunguituveuuusudiug msliyanafiidnswauasdfAnnus uiusnnazie
afumuidefouarduaiunisiaduladodudsunisiiuarduusthanyaaame il
(Marques et al., 2021)

nslawansituuwanasueaulal

nslavanuunanes uosulay vy Google Ads, Facebook Ads %39
YouTube iHudnnagnsiiddylumsassnsiuiuasnssdumsinauladoduiuusudiug
nsldiedeaflowaniitnelianunsaimuangudmanglfuiuguasfiunanouunuainns

899U (Leung & Lee, 2023)

MIRE51AT (Pricing Strategy)

nsRasIeTBInagnsnIsratnAuAuusuduL ussdusznavddgiianns
a¥amnuianAnssErinsBud s uardudialuld nagnsntsdasanitliluusudiu
finaglidiigausiagyiouienmuInlasANUNINIIvemNEAI MY uidtasTioudleninanuaives
LUSUALUAAARIY

1. msnsnanfifidilddnege (Premium Pricing): wusudiuusinlénagnsnise
Pfige efuiinunmuazaniusnsdaen fog1ay mié‘iy'qmmﬁuﬁﬂﬁqm'jﬁﬁjufu'q
Tumann wleliidumguavsuasinuiiawianed (Sweeney et al,, 2018)
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2. msheandiaziteuiiennnumenn (Scarcity Pricing): nagwnsiiininluldiu
Audnfidisruausaie Tassaazgnimueliaeiulussidudanumenn wiodududi
wampenuluduie Weaermidnfannulufierwuazanamsns (Keller, 2017)

3. MIReEIATITNNSAUARILSEAUANNTLAY (Value-based Pricing): 113
fasaAuduuudumoadimstmuamuyaeiianéidniauemsie ileliaenadasty
Ms¥uivesgnaAsitugamwiazaniugi dudiaisoueulvle (Hagtvedt & Brasel,

2017)

n1sldnagnsiiuuszaunisal (Experiential Marketing)

nsldnagnsiiuyszaunisal (Experiential Marketing) Tun1snaindua1uusun
waduwmadefiduszansamlunsaiisanuygniuiugndi Tnenisareuszaunisaifis
ANUNINELATANTAINT A LT EEE1 9 INNTITenuIINsTduszaunisallunseainly
Wigausitelunmsiiiunufiselavesgnd widsanmsaiingaailugu esveauusudly
sroveldene fifed

1. nsl¥nagnsnisaanaiduuszaunisaldredivanudeiulunususuas
m¥anvesmsLiuliiues (Theodoridis et al,, 2020) uaza¥1snuand e IuALITY
WUSUA (Sweeney et al., 2018)

2. nagnsmsaanmiliuuszaunisal (Experiential marketing) 4aeliuslnndl
AETLS LA UL UTUs wagyihlihusualaasiumilagula (Schmitt, 2019)

3. nsadsUszaunsaiiunndnguisstaefgagnéilinduantduinise
uavdsnasen T AwaNwaliAveILUTUS (Hsu & Lin, 2020)

51304 (Storytelling)

lun1svinagnsniseainduawusuniuy (Luxury Brand Marketing) MsLas 09
(Storytelling) ﬁaLﬂudauﬁwﬁmﬁﬁhaa%’mmil,%amiaﬁ’uqﬂﬁwLLadeLa%umwﬁﬂm}uaqLLU
U, anmsAnw sty wuin msldideadvie *storytelling” lun1snanduaInIng
(Luxury) ﬁaaa%’nqmmé’mﬁuéﬁﬁm%&ﬁur;liu’%‘[mLLasLﬁmmmwmaﬁuaqauﬁwﬁuﬂ 16 Toenu
MsenevennmuAvesuUTUAT i fisauAnEnfusl widimudaseiRmansuazsndnuali
Readeafunususidy o el

nsta3esYaeai1enulanlmisesual: maaFosansaaiisanin
Foulesuuusud deinligndn§dnienmamisorsuaiandudtu 1 wu nstiaue
nszUIUMSHARTIaziBeavieliassmeUsyiimansvesuusudiideslestuanumgna
(Teng, 2021)
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nsssAMuuAnA1EIunsEnzes: msldisenaniueiediolunisaiianiny
uAnAnaRINLUIUABY 9 lignAranunsadenlesuaraisnruaasilunusudldisiy
(Smith, 2019)

n1suanLakIuyARENNINYaLUTUA: Tun1sadussaunisalliunguilag n1s
edesfidenleatuyaranninuesiusudteliauiedaminiaulawasdvaietu (L &
Liu, 2020)

N13Aa1AKIUNI53U3 (Brand Awareness)

n1sAa1REIuNN33U3 (Brand Awareness) Wunssudunsiigasainsnisidnuay
anuusudlulavesuilan Fadufugiuddylunisadsauduiusssereniugné
nazdaasunusnseuusus Tnelmzlugaiagiuiiinisudstugslunain anud ey
Y04n13a9NsTuiiusundalienanestule

msa%’wmi'%'u%'tmsuﬁ

1. msfudiiude (Media Exposure) - MsuanILUTUA A DR 9 1 Tawanly
3, eaulat, maﬂ,uiﬂLLumJaammmmmuLuam (Content Marketing) %agl¥usTlnaisy
WFWUTUANTY (Aaker, 2017)

2. mi?{amiﬁ’uﬁu‘%‘[m (Consurner Engagement) - N154d ausiouaznisdoans
fugnAnrugomeingg wWu Tedeailifie, nsnaianisdia, vieRanssudaaiunisued
IgUsraunmsalvesiuslnalunisnseiunssushusun (Jain et al,, 2018)

3. msadreanudnidenles (Brand Association) - N13a319AINLALHUSHR
sErnanususnazgnAnlsiifssuarunEn s widssulufeideniiuusuduanioan 1wy
ANSURATDUNDEIAL M'%@ﬂamé"aﬁuéumqsﬁa (Keller, 2019)

N1AANANIUAIUKIYIN (Scarcity Marketing)

N1SRAINNIUAINMILIN (Scarcity Marketing) Lﬁuwﬁﬂuﬂaqwéﬁﬁﬂiz%w%mwh
nsasAuTiavLaziasuaseyarlivduduususiuy lagldndnnisvesainuein
urauviomssindunundnssiiinlviuslefanuddniwanduriduiinuauazai
mengani Weduden fuasnsedueudesnislunaiauasyiliuslaadesiuie
Aoufidudazvun (Ahn et al,, 2021)

1. msldnagns scarcity vliguilnadanuidniwdnfariduiyadiuniy
wszdundfn wu lunsdvesiususmgismhenansusionznguviosiindiuau

2. M3AsNMTVINLAAUTINIINITNTEAUAUABINITVDINAT TBlanIzeEnd

gadnSunuTUANINITAIIIAES
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3. MSENNITRAINNIENITAS19ANUNENNTYIeaS 19U EAUN TN RiLAwLR AU
andn Badniduladeiviendndunisdndulede

unasy

msadanususdudlunagnnsnanvesduduusudiuadinisiduiinnsang
ANALANANIN UL 893121 U1anF1, nsldimaluladlunisasianissud, waznnsaiia
Uszaumsaiiususinsafuanufesnisuesgndn eassnimgnituaznisand luszey
517 MIESUUTUATTIUSEAVS AR e aeilsdamanedadey Tansldmaluladilmnyas
wagn1sadralszaunsaliiuendneal Ferevihliuusudlanausarianumuneslula
anA

nagNsSNISRAIAAITA Wy n1sldludeailiie, MInaiaruBungiewes wazn1s
Tawarmiuunaniesuesulal JWuwesasdledfnlunisasuainmdnvaivesuusuduay
FiumssuivesgnindmiuauiussamuuTusiuy

ﬂ’]’imi’]mﬂuﬂ’]LL‘inﬂLuﬂ“ﬁﬂﬁﬂﬂﬁ%%ﬁ’mﬁa’lﬁl Tagsjatfuiinisasrsnwdnual
VDIAVUNINT AL ANUTLAY (YU mamwmmmaamaummmmmmm ADININTDY
durn emLﬂumﬁaimﬂamLwaﬂ,‘wmLmsum"tumammaq@uﬂm

n19ma1nd i uUszaunisal (Experiential marketing) Sunuinaidgylunis
iERuaTANEITUSSTEzeITE I UTUAkAzgNAT TnglarnglunainduRiusudiug

nagnsnisnatnduduusuaundnludesademiuiaviazaualiiususud
shumia%ﬁwizauﬂﬁiﬁﬁg’]ﬁﬂﬁﬁuqﬂﬁﬁ nsldimaluladfdvauaznisasmiiasouds
AUNFUT i?maﬂﬂﬂiﬁgﬂﬂﬁﬁﬁmﬁmﬁuéﬁgﬁguﬁUQﬂﬁﬂLﬂuaﬂﬁﬁﬁ86‘1%/’1\‘1?"1’3’1&1LL%QLLﬂiQIﬁﬁU
WUTUALUTEYZET7
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